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DEDICATION 


“In this structure all personalities are lost and thi 
co-operation of the group made plain. It stands as a 
monument to the combined effort of many. Therefore, 
in the name of those who have made this building pos 
sible, we do here and now dedicate it as the Home 
Office of the KANSAS CITY LIFE INSURANCI 
COMPANY, and may the spirit of Him who quides 
the destinies of men and nations ever be present in the 
administration of its affairs.” 


With the above words our new Home Office 
Building was dedicated on August 1, 1924. Following 
an agency conference where more than three hundred 
company representatives participated, a formal open 
ing and dedicatory service was held and more than 


35,000 people visited 
Office Building 


and inspected our new Home 


Being in full operation in our New Home, the 
Company is in a position to expand its service in all 
departments 


Splendid opportunities are open to high class rep 
resentatives in the development of new territory re 
cently opened, and in the further development of out 


older agencies 


The Company's policies at odern and offer op 


t 
portunity lor 


rendering every insurance 
S¢ rvice 


KANSAS CITY LIFE INSURANCE COMPANY 


J. B. REYNOLDS, PRESIDENT 
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* Southland Life 


Insurance Co. 


HARRY L. SEAY, President 


HE Chicago National 


s) Life Insurance Com- 
Si pany has special in- 
$80,000,000 Dae d ucements for live 
agents in Illinois and Indiana, 

oxpennineaghanaenat advantageous contracts, 


$8,700,000 standard policy forms, home 


The latest in approved policy forms. of fice co-oper ation and the 


Disability Annuity Benefits with first payment influence of 1200 stockhold- 


IMMEDIATE. 
Waiver of Premiums without extra charge. ers in both States. 


Double Accidental Death Benefits. 


Sub-standard risks are handled as expeditiously Five thousand leads received last 
as those on standard lives thus insuring to the agent month from our stockholders. 
a maximum of service. . & 


Advantageous agency contracts open to men of 
ability and integrity. Previous insurance experience 


not essential. Chicago Pational Underwriters Co. 
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“Bringing In the Sheaves” 


Bbc tremendous advance in prices for corn and wheat in the last 
six weeks has given the farmer a new heart. He is coming into 
his own, and will soon be “Bringing in the Sheaves.” 


The Peoples Life is glad to see the farmer getting his rightful share. 
He will be able to do bigger and better things. He can soon buy 
the protection for his family and loved ones that he has wanted, but 
could not afford. Are you equipped to give him the most for his 
money? Are you able to sell him a policy so sound and so satis- 
factory that he will regard you as his insurance counsellor? 


Peoples Life agents are doing it. They are also “Bringing in the 
Sheaves.” 
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WATCHING INSURANCE 
WITHOUT EXAMINATION 


Experience of Canadian Companies 
No Criterion for Judging Out- 
come in United States 


CONDITIONS MAY DIFFER 


Favorable Results of Brief Practice in 
This Country Not Dependable to 
Predict Future Course 


There has been considerable agitation 
in this country to follow the practice ot 
Canadian life insurance companies in is 
suing policies up to $2,000 or even larger 
without medical examination. The Sun 
Life of Canada, which has been rapidly 
entering the various states of this cou 
try, is introducing the practice, and will 
probably soon have some statistics t 
show with regard to its experience 
the United States rhe 
come up a number of times at meetings 
of the actuarial societies, and undoubt- 
edly will continue to do so until the 
companies have either definitely ac 


cepted or rejected the proposition 


question has 


Experience May Vary 


While this practice has 
been successful in northwestern Canada 


apparently 


that experience cannot be taken as a 
criterion for undertaking it in_ the 
United States. In the tirst place, it ts 
necessary to take into consideration the 


fact that the northwestern Canadians 


may be a different type ot people trom 
the conglomerate populations ot Ameri 
can cities. This has not been proved, 


but it is a possibility. The population in 
that section of Canada is more or less 
stable, being to a large extent rural 
dwellers. It is possible that the 
standard of health may be somewhat 
higher there due to the climate and the 
outdoor life, and that the detailed appl 


general 


cation blank to be filled in’ case 
application withotit: examination, would 
be more truthtully filled out. It is doubt 
iul at appheation blanks rel g upor 
the prospect’s Own statement as t : 
physical condition would be worth vers 
much mn larae \mern il cities il Vie 

the many races and classes Oo: people 

Difference in Courts 

Another item to | considers = the 
ittitude of Canadian courts 
trasted with that ot lL nited St 
courts It ( il dla thre ‘ rt | ‘ 

mete out pustice m cach Case 


mdividual merits, treating cor 


ohevholder with equal ‘ shierati 


In this country the avowed attituce 


he courts ts te construe evervtl 
the poles as tavoralle i ] ‘ t 
the pohevholder le ivita 
shift for itseli as best it ca 
ifference m the attituce thie 
niimeht be a cl 1 i ‘ ‘ 
experience Of tsstiinp SUTANCE t 
eXamination m this country we 1 Ive 
comparison to the experience mn ¢ 
hutsude of these pa thle cditters ‘ 
the United States a 1 Canadian ex 


FARM MORTGAGE FIELD DEATH RATE DECLINES 


COMFANIES WATCH SITUATION 


Many Offices 
Cases of Unpaid Interest and 


Have to Nurse Along 
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ADULT MORTALITY IMPROVING 
Metropolitan Life Attributes Reduction 
Partly to Periodic Examinations 
and Revision of Hygiene 


among males and temales in New Yor 
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Examinations Are Pacter 


Named Agency Supervisor 


SPRING SURPRISE OF 
BIG SKYSCRAPER HOME 


Equitable of New York Announces 
“393 Seventh” as Its New 
Office Building 
FEATURE 


AGENTS’ RALLY 


Plan 22-Story 
Structure Opposite Pennsylvania 
Station Next Week 


Inspection of Huge 


(lm Stratecic Site 


Rapidly Outarew Qearters 








THE NATIONAL 


UNDERWRITER 








as lessee and as a mortgage holder and 
does not hold title to the building. The 
building at 120 Broadway has 
named the Equitable Building and it 
would probably be difficult to change 
the name. The words Equitable Build- 
ing are carved over the doorway. No 
name will be given to the new home 
office building at 393 Seventh avenffe. It 
will be merely known by the address 
and as the home office of the Equitable 
Life. The downtown building is al- 
ready known to many as “One Twenty” 
and in all probability the Seventh ave- 
nue structure will be known as “Three 
Ninety-Three.” 
Insurance “District” Lost 


The removal of the Equitable uptown 
will leave only the Mutual Life of New 
York and the Manhattan Life in the old 
insurance and financial district. All 
other New York life insurance com- 
panies are further uptown. The first of 
these from the downtown district is the 
New York Life, which it is said, is con- 
templating the erection of a home office 
structure on the site of Madison Square 
Garden, at Twenty-Sixth street. The 
Metropolitan Life is of course located 
at Madison Avenue and Twenty-Third 
street. The Guardian Life is on Union 
Square and the United States Life on 
Fifth Avenue at Sixteenth. There can 
no longer be said to be any life insur- 
ance district as the companies are now 
widely scattered from Thirty-Second 
street almost to the Battery. 
‘he main building is 22 stories high 
and above this is a four-story penthouse 
for tanks, elevator machinery, and other 


apparatus. The highest point of the 
building is 391 feet above the street 
level, while below sidewalk level are 


three basements going to a depth of 47 
the entire front of the 


teet It covers 
block from Thirty-First to Thirty-Sec- 
ond street. The material used for the 


exterior consists of a Milford pink gran- 
base, with Indiana limestone to the 
floor level: smooth face, gray 
with stone sill belt course on the 
even numbered floors from the sixth 
to the sixteenth, stone sills only on the 
alternate floors. 
Center of Building 


ite 
fourth 
brick, 


In the center of the building there is 
a rotunda with an arcade leading out 
to Seventh avenue, two stories in height, 
and a one-story cross arcade leading to 


31st and 32nd streets. The purpose of 
the arcade is to give ample and conven- 
ient access to elevators and entrances 
which are the highways of a modern 
bu ile ling. They will be paneled in semi 


lark botticino marble with a base of red 


levanto. The floors will be of travetine 
stone The building is nrovided with 
»4 passenger elevators, arranged in four 
groups, provision being made in each 
group for two additional elevators 
There are likewise two snecial elevators 


for private service, one running from the 
®nd to the 18th floors. and one from the 
16th to 22nd floors. Between 17,00 and 
18,000 tons of steel have been used in 
superstructure. This includes gril- 
cantilever girders that were 
the basements It is es- 
4.000.000 common brick, 1,- 
brick. and 30,000 court 
been used 
The building will be 
pneun tubes providing service for 
each e Equitable floors. The tubes 
“ ill facilitate the transfer of policies, ap- 
plications and other papers from depart- 


the 
lage and 
required for 
ated that 
400.000 front 
brick have 
equipped with 
ot 


of th 


ent to departme 


Has $3,000,000 Month 


The final check for 
July) revealed that the agents for the 
Continental Life of St. Louis wrote 
$3,030.448, the first $3,000,000 month in 
the history of the company. The big 
month were: Douglass 


producers for the 
& Boyd, $192,000; E. M. Stuart, $160,000; 


Klitgaard Month 





Goldsmith & Co., $116,500; F. W. Felkel, 
$103,000; R. L. Wells, $76,000; W. W. 
Morgan, $75,000; T. A. Himes, $70,000; 


H_ M. Hensiey, 


C. J. Klitgaard, $65.160: 
$61,000; T. H. 


$64,200; F. G. Gentrup, 


Wise, $61,000; C. L. Gooch, $59,000; J 
H. Wood, %55.500; R. C. Ellington, 


$51,000, and J. FE. Musgrave, $50,000. 


been | 


» recent 


IS DOUBLE TAXATION 


__—_— 


TO TEST PENNSYLVANIA LAW 





Have 2 Percent Tax on All Reinsurance 
Besides Eight Mills on 
Direct Writing 


Donaldson, chairman of 
the executive committee of the Insur- 
ance Federation of Pennsylvania, has 
issued a circular letter to all stock fire, 
life,.and casualty companies domiciled 
in Pennsylvania urging cooperation and 
sharing’ of expenses in a test case against 
the commonwealth of Pennsylvania on 
the act of 1895 which, as interpreted in 
a recent court decision, levies double 
taxation on all reinsured writings of 
any stock company of the state. The 
decision in question was handed down 
by the Dauphin County Court in March. 
According to this interpretation domes- 
tic companies are required to pay an 
additional 2 percent on all business re- 
insured with other companies in addi- 
tion to the regular state tax of 8 mills 
imposed on all business directly written. 


Thomas B. 


HReinsured All Business 


The case in question was that of the 
City Fire of Sunbury, which is leased 
to the United States Fire of New York, 
and which automatically reinsures all of 
its liability with the latter company. 
The decision of the court levying a 2 
percent tax on all reinsured business 
increases the expense ratio of the City 
Fire to an extent that out of all 
proportion to that of competing 
companies. 

Mr. Donaldson called attention to the 
fact that this double taxation may bring 
about the passage of retaliatory laws by 
other states which would be harmful to 


is 
Its 


domestic companies. As the law is 
interpreted, it appears that a Pennsyl- 
vania company reinsuring its business 


in another company in the same state 
is also liable for the double tax on the 
reinsured portion of its business. 

Somtime ago the question was taken 
up with the Fire Association, the North 
America, National Union and State of 
Pennsylvania, resulting in a decision to 
invite all stock companies to participate 
in the expense of the litigation. As prac- 
tically all of the stock companies will 
face this double taxation, according to 
Mr. Donaldson's statement, it will be 
necessary for the companies to unite 
and to institute the necessary legal pro- 
ceedings. 

The first test case upon which 
present interpretation is based is that 
of the Commonwealth vs. Reliance, de- 
cided in the Dauphin County Court in 


the 


March. Mr. Donaldson says that the 
decision was erroneous, and that the 
question should be further argued. In 


his letter to the companies he quoted 
Section 321 of the act of May 17, 1921, 
which provides that, in taxing foreign 
companies, reinsurance and_ cancella- 
tions are to be deducted from returns 
for taxation purposes. He says that a 
| different opinion would have been 


| terested in 


handed down by the court if this section 
had been taken into consideration. The 
question is arousing keen interest among 
insurance officials, particularly those in- 
reinsurance in Pennsylvania. 


National American’s Figures 


Vice-President La Monte Cowles of 
the American Life of Burlington, Iowa, 
calls attention to a mistake or two in a 
article regarding that company. 
The National American Life has now on 
deposit with the Iowa insurance depart- 
ment more than $670,000. The author 
ized capital stock of the National Amer- 
ican Life is $500,000. Of this amount 
£147,000 has been sold 


Mutual Life’s Sim Months 
Ihe Mutual Life of New York reports 


in new paid for business the first six 
months $222,513,024 as compared with 
$215 600,874 the first six months of 1923 


“CLIC CLUB” PROGRAM 


CONTINENTAL LIFE MEETING 


St. Louis Company Will Hold Agency 
Convention at Denver, Colorado, 
August 20-21 


Tentative plans for the Clic Club con- 
vention of the Continental Life of St. 
Louis, to be held in Denver, Colo., Aug. 
20-21, havé been announced by the home 
office of the company. 

The gathering will be called to order 
promptly at 9 a. Aug. 20 by W. 
Osoinach of Memphis, president of the 
1923-24 Clic Club. The first address 
will be by Harry N. Burhans, secretary 
of the Denver Tourist & Publicity 
Bureau, who will welcome the members 
to Denver. The response will be Presi- 
dent Edmund P. Melson, who will also 
announce the officers of the 1924-25 Clic 
Club. President Melson’s sg will be 
followed by a few remarks by Retiring 
President Osoinach. The new club pres- 
ident will then make his inaugural ad- 
dress. 

At 10 a. 
of the United 


director 
Denver, 


m., F. E. Shepherd, 
States mint in 
will speak on “Natural Resources and 
the Elimination of waste.” Then will 
come an address on “Life Insurance Un- 
derwriting from a Legal Standpoint” by 
C. G. Revelle, general counsel for the 
company. The balance of the morning 
session will be devoted to five-minute 
talks by various members of the Clic 
Club. Luncheon will be taken in the 
Brown Palace Hotel. 

At 1:45 p. m., the members of the 
club will assemble in the lobby of the 
Brown Palace Hotel for an Automobile 
trip through the Denver mountain parks 
to Echo Lake. Prior to the return to 
Denver a steak dinner will be served to 
the members and their guests at Bergand 


Park in the mountains 
The program for Aug. 21 follows: 
% a.m “Medical Director and Agent,” 


Question Box by Dr. C. R. Dudley, Med- 
ical Director. 

10 a. m “Group Insurance,” by D. D 
Lowmiller. 

10:30 a. m. An address on Life Insur- 
ance by W. W. Winne, former president 
Colorado Association of Life Under- 
writers. 

11:30 a. m. “Looking Ahead,” P. M 
Harper, vice-president. 

12:30 p. m. Adjourn for noon luncheon 
at Brown Palace Hotel. 

2 p. m. Assemble in lobby of Brown 


Palace Hotel for automobile sight-seeing 
trip through Denver and thence through 
Denver Mountain parks to Troutdale, 
Colo., where dinner will be served at 
“Troutdale-in-the-Pines.” The return to 
Denver will be made at 10 p. m 


EQUITABLE’S CHICAGO STARS 

Harry T. Wright Is the Leader 

New Paid for Business First 
Seven Months 


in 


Harry T. Wright of the W. M. Ham 
mond Agency of the Equitable Life of 
New York in Chicago is the leading per 
sonal producer in the city for the com- 


pany so far this year. G. C. Bruen of 
the Alfred Holzman Agency is second. 
J. Marakas, of the V. C. Curtis Agency 
is third, R. C. Wolfe of the L. H. Kel 
ler Agency is fourth and S. Lustgarten 
of the P. L. Girrault Agency is fifth. 


Mr. Bruen was the leading personal pro- 
ducer in July. He also holds the record 
for the large st number of individu; al cases 
insured so far this year. D. J. Cranston 
of the Courtenay Barber Agency was the 
second largest producer in July. E. V. 
Wallerstein of the Hammond Agency is 
in number of cases written 
year and Harry T. Wright 


second so 


far this 
third 


Is 


Chicago National in Iowa 
National Life been 
The company in ad 
in Illinois and In- 
once be organized 


The Chicago has 
admitted to Iowa 
dition is operating 


diana Iowa will 
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STUDY “USE OF INSULIN 


—_-—- 


FIND DIABETES i}IS DECLINING 
Analysis Made by Metropolitan Life In- 
dicates Increasing Use of Treatment 
Has Beneficial Results 











The Metropolitan Life has completed 
an analysis of data submitted by physi- 
cians who have certified the death cer- 
tificates in 500 recent cases of diabetes to 
determine the benefit of the use of in- 
sulin. The death rate from diabetes has 
been declining for a year and a half al- 
though during the four previous years 
the rate rose wuninterruptedly. This 
change has been coincident with the in- 
creasing use of insulin, and at the present 
time the rate is falling faster than ever, 
as apparently, the use of insulin is be- 
coming more general. The inference is 
that the two phenomena are connected, 
even though there is no positive proof. 
The data submitted for this purpose re- 
lated to whether or not the insulin treat- 
ment was given, the date of the first and 


last treatment, and the terminal condi- 
tion in these cases, and whether there 
were any complicating or intercurrent 


diseases. 
Tabulate Results 


The following are the outstanding 
facts brought out by this preliminary 
study: 

1. Less than one-half (45.4 percent) 
of these fatal cases received insulin at 
any time. 

2. In the cases that received insulin 
the treatment was of very short dura- 
tion In 62 percent of these cases in- 


sulin was used for a period of less than 
one month. 


3. The reason for this short duration 
of treatment was coupled with the lave 
administration of the first treatment. In 
31 percent of the cases the insulin was 
administered less than one week before 
death. 


Study of Complications 


4. Of the complications in these fatal 
cases, coma was the most frequent, be- 
ing certified in 46 percent of the cases. 
Arteriosclerosis was reported in 24.8 per- 
cent, chronic nephritis in 23.4 percent 
and gangrene in 23.4 percent. In a 


large number of the cases two or more 
of these complications were preSent con- 
jointly. 


Insulin apparently was most actively 
used in cases which were complicated by 
coma. But apparently in these cases the 
administration was already too late. In 
a series of 58 cases where no other com- 
plication than coma was present 21 were 
not given a single dose of insulin. 


5. Insulin was apparently much mor 
commonly: used in cases receiving hos- 
pitalization than in cases where treat- 


ment was given at home. 


Used in Large Cities 


6 Finally, insulin is more extensively 


used in the larger centers of population 
than in the rural areas or smaller towns 
In the former, about half the cases re- 
ceived insulin, whereas in the rural 
areas only about one-third received in- 
sulin. 

From the above it would appear war 
ranted to conclude that there is no par 
ticular type of diabetes which does not 
justify the use of insulin, but rather that 
an unsatisfactory result can be largely 
ascribed to the absence of treatment; or 
to the very late use of the treatment 
or to lack of cooperation or ignorance: 
of the patient, which result in indiscre 
tions with fatal results; or to complica 
tions of fatal chronic diseases which, by 
themselves, are sufficient te cause deat! 


Confer on Agents’ Association Plans 


\ committee of general and of spe 
cial agents of the Northwestern Mutual 
Life, representing their respective unit 
within the agents’ association of the 
company, met last week with Clifford 
lL... McMillen, home office general agent 
George Lines, counsel; George Copeland 
superintendent of agents, and M. J 
Cleary, vice-president, for a conferet 
on affairs of the organization. 
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GUARDIAN LIFE HOLDS 
CONVENTION OF AGENTS 


Company Officials Place Emphasis 
Upon Duties and Usefulness of 
Insurance Salesmen to Public 


ENTERTAINMENT IS ROYAL 


Trips Taken Through Yellowstone Na- 
tional Park During Ample Periods 
Between Business Sessions 


The agency convention ot t 
Guardian Life of New 
Aug. 11-16 at 
Park 


Heve headed the following 


men of the 
Was held 
National 


President 


lelegation of officers and members ol 


the home office staff: T. Louis Hansen, 
vice-president; Dr. Chas. B. Piper, med 
James A. McLain, assist 


ant superintendent of agencies; . FP 


ical director; 


Muir of the agency department and Ed 
win E. Sterns, manager of the publicity 
department. 

rhe convention was called to order by 
Henry Kronsbein, St. Louis president 
of the Leaders club. A most interesting 
business session was carried out, begin- 
ning with an address of welcome by the 
company’s president, Carl Heys 

Mr. Heye reported that the company 
had shown an increase in insurance in 
force of 10 percent in excess of the in 
crease during the same period last yeat 
[The company will probably th 
year with $250,000,000 in torce Phe 
mortality 
unusually favorable, being 47 percent ot 
the expected. The financial strength ot 
the company has never been better tha 
at present. 


ck ba | 


for the first seven months was 


Contribute to Development 


In concluding his address of welcome 
Mr. Heve stated that the thought should 


e inspiring to life insurance men that, 
in a small measure, they can contribute 
» what all great philosophers taught 
to be the divine purpose ot lite, nan ely 
he developing of the soul 





man,” Mr. Heve said, 


midst of life he is sur 
rounded by death and make him realize 
the brevity and vanity of life whicl 
means a spiritual awakening on his part 
The man who takes out lite msurance 
cannot help but think of death, and year 
im and vear out, the payment ot pren 
iums awakens this thought anew ; 
thermore, in your earnest work, you tos 
ter those fine feelings of love and truc 
companionship which constitute — the 
acme of a happy marriage and i 
piritual fruition. 


“You teach 
that in the 


meat t< 


Message Is Spiritual 
“Your message then clearly has a true 
spiritual meaning, and fully realizing the 


vlories of your well nigh holy calling. 
vou should go forward consecrated 
anew, like Crusaders as it were, with 


religious fervor in your fight against 1¢ 
norance and selfishness for the 
tion of the weak.” 
T. Louis Hansan, 
lowed with an address in which 


protec 


, 
vice-president, fol 


1. 
he took 


rccasion to sav: “If we are to do full 
ustice to ourselves and to those we are 
pledged through our obligation as life 


nsurance men and women to serve, then 
we must realize what responsibilities 
uch obligations place upon us and set 
urselves to the task of service which 
s both our duty and our great privilege 


perform 


Must Realize Service 


1 


“It is mv conviction that real 
life underwriting cannot be achieved 
nless the salesman has first become nu 
red with the vision of service which 
fe insurance renders to humanity. This 
urnishes the dynamo which is necessary 
him to the 


success 


mecite utmost, in order that 





LIFE 


JUNE RECORD MONTH 


DEATH RATE AT LOW MARK 
Cancer and Auto Fatalities Show In- 
crease and Some Apprehension 
Lists Over Small-Pox 


5,000,000 in 
Metropoli 
best 

death 


The health record of the 1 
dustrial policy 


tan Life for June, 





holders ( in 
: 1924, was the 


ever recorded for that month, the 


rate being 9 per 1,000. This is the first 
time such a rate has been recorded ior 
June, with the inclusion of infant life, 
with a relat*->« high death rate among 


those insured rhe figure for the pro 


ceeding month was 9 
Auto Fatalities Up 


As compared with June of last year 
there were increases for cancer and au- 
tomobile fatalities rhe increase from 
pneumonia is accounted for by the rela- 
tively high mortality among infant lives 
from pneumonia and diarrheal diseases. 
Automobile fatalities, however, rose 45 
percent as compared with May, and the 
rate was higher than in 
June of last year. The death rates for 
the general population of the large cities 





considerably 





of the United States duriv lune was 
11.9 per one thousand, which ts consid 
erably lower than the figure for the pre 
vious month, and slightly below the rate 
for June, 1923, 12.5 Compared witl 
June a vear ago, ia, scarlet fever 
smallpox, and typhoid fever were re 
prevalent, but there were not so many 
cases diptheria, influ 1. measles 
nd whooping cough 
Report Small-Pex Increase 
Phe small-pox sit t S unta 

ible The outbreak 1 Dx oit Nas a 
parentiy subsided l t is il t ared it 
othe Michiga yx ts steps re ( c 
taken in northern Ohio t revent fu 
ther road of the disease Nine deaths 
rom small-pox were reported during 
May and June in Toledo, and in Upper 
Sandusky 100 persons out of a popula- 


tion of 5,000 were stricken. An outbreak 
occurred in a construction camp at Ken 
ton, © and six cases among newro res 
idents the east end of Cincinnati 
Phere has been a case of small-pox 
cases 1 Ill s in Cool Douglas, 
Franklin, Lane, McLean, Madis ’ 


Island, and Whiteside counties 


the obligations towards mankind rest 
me upon him is lite u erwrit 
be fulfilled 

“As lite msurance creates better 
omes so 1s the lite insurance salesman 


i creator oft better h mes atl 
makes for greater and better citizenship 
so is he 1 creator of that } | 1 akes 
nations grea 1 s has als een said 
The strength of a nation. especially 
epublic te 1s ! the intelligent 
and well ordered homes of the people ; 
Former Leaders Speak 
Formet presidents ot the Leaders 
Club, H. W. Gennerich of New York 
City, Charles B. Rudd of Evansville, 
Ind., and Arthur Baker of Tulsa, Okla 
extended thei ectings Rey rts ol 


Hear Many Speakers 


was 


Mec- 


The Tuesday morning session 
opened with remarks by James A 


Lain, assistant superintendent of acet 

cies, tollowed by addresses on The 
woman in life msurance” by Miss An 
nette Dudley of Columbus, Ga... “The 
new went—His opportunity.” S I 


INSURANCE 


EDITION 


DISABILITY CLAUSE UP 





BANKERS LIFE WON THE CASE 





Loss of Leg Held Not to Prevent As- 
sured from Following Any 
Gainful Occupation 


Loss of leg by insured held not to 
prevent him trom following any occupa 
tion within the meaning otf disability in- 
surance policy. In Hurley vs. Bankers’ 
Life of lowa, decided by the Iowa Su- 
preme Court, 199 N. W. 343, the insured 
carried a policy of disability insurance 
which provided, in part, as follows: 

“After the premiums have been paid 
tor at least one full year * * * if the 
insured * * * becomes totally, perma- 
nently, and incurably disabled * * * and 
is thereby prevented permanently, con- 
tinuously, and wholly from performing 
any work or following any occupation 
the company will * * * pay the policy 
to the msured as a monthly income for 
10 years,” etc 

The insured 
farmer, and had no 
that acquired in the public schools 
through the third grade. He was kicked 
on the leg by a horse, and after several 
amputations the stump of the leg was 
left so short that an artificial limb could 
not be used. He was therefore com- 
pelled to use crutches. He, it appeared, 
could drive a team if it was hitched for 
him, and do some work on a farm that 
any man with one leg could do 

On this state of facts the insured 
brought action in an attempt to recover 
on the policy his action was con- 
tested by the insurance company on the 
grounds that the insured was not so dis 
abled as to prevent him from “perform- 
ing any work or following any occupa 
tion” within the meaning of these 


years of 
education beyond 


was 38 age, a 


terms 





as used in the policy. In upholding the 
insurance company’s contention and de 
nying insured a recovery under the 
policy court, among other things 
said: 

‘The parties have a right to choose 
the terms of their contract, and, while 


such a contract must be construed lib 
erally in favor of the insured, we 
substitute other terms for those that the 
parties have seen fit to adopt 
“Under the evidence in thi 
did not appear that appellant (insured) 
was prevented trom ‘permanently, con 
tinuously, and wholly performing any 


cannot 


Ss case if 


work or following any occupation for 
compensation or profit,” within the 
meaning of the policy, and as con 





plated bv the parties thereto.’ 


Equitable’s Agency Convention 
The Equitable Life of New York will 


hold its mvention at the head 


agency ¢€ 
18-20 This will be attended 


produced $250,000 


office 
by agents who have 


r more during the club year 


Raine Portlat Ore Phe ld agent 
Hi opportunity I \. Gillispie 

Shreveport, La lacob Grob of Cleve 

land led an open forum discussion on 
Dhe value ot i t 


svstematic producti 


L:eorue Tilles « ' Smith on 
Cultivating ld policvholders.’ Se 
ecti the eld was the t : 
iddress by Dr. (¢ ! Pipe med ul d 
rector. C. H. Von Breton of Los At 
geles sp ke n he rotessior t life 
underwriting 

One ot the interesting tcatures t the 


Thursday morning session was a series 
f brief addresses on “First impressions” 
hy JT. W. Mavnard, Memphis: E. N 
Oistad, St. Paul: H. W. Vaden, Ric! 
mond: W. F. Steck. Jr. Willia 
Another was 
which short talks were 
Doremus, New York: R. N. R 
vell, Atlanta; D. L. Harris, Denver; 1 





msport 


topic 


\ 

1. Miles, Montgomery: H. O. Snyder 
Pittsburgh; Harold Pearce, Cleveland 
I 1. Berlet, Philadelphia, spoke 


Plans tor the new club vear 





COMMUNITY TRUST HAS 
MADE GREAT STRIDES 


Valuable Aid 
Under- 


Is Now a Most 
to the Life 
writer 


IN FIFTY CITIES 


IN USE 


Has Proven an Aid to the Community 
in Guiding Charitable Work and 
Locating Needs 


In over 50 cities of the United States 


there are today in force community 
trusts or foundations founded along 
similar lines and with similar objects 


hese foundations are the ultimate bene 
Men their 


disposition of their 


hciaries of estates give in 


wills, the estates, 


providing for the various and sundry 
contingencies which their finite experi- 
ence and present vision dictate. There 


is always a jumping off place in these 

where the 

tion looms up as a fe 

he modern practice, as encouraged by 

the community trusts, is to add to the 
he following 


documents ultimate disposi 


rmidable obstacle 


will such a clause as the 


lo the Fletcher Savings and Trust 
Company of Indianapolis, Ind., in trust 
tor the Indianapolis Foundation as es 


tablished by 


1 give, 


resolution of Jan. 5, 1916, 
and bequeath (here in- 
scrt sum of money or description of 
property and any particular condition or 


limitation desired by testator) 


devise 


Valuable for Life Agent 


Here is an excellent suggestion for 
l underwriter. In every nomina 
tion where the proceeds of life insurance 
policies are retained by the companies 
under a trustee agreement, there is gen 


the life 


erally some more or less futile discussiot 
the ultimate 

named in 
many cases whose existence is hazy. to 


as to whose estate is to be 


say the least, as for example, the issue 
ot minor children \ study of these 
agreements reveals generally a weak 
lose, 1 the expression may be used 


the above clause, or a 


lhe ad 


modification 


lition of 
acceptable t 
} 


partments of the 


the legal de 


companies, will substi 





tute a hard and fast terminal agreement 
that will be constructive and in line with 
the visions of most men who insure 


Advantages Are Listed 


The proceeds available 
are held intact 


speaking, al 
though the principal may be used under 
certain conditions Che interest income 
s devoted t turther the various con 
munity terests The Indianapolis 
Foundation writes that “among the a 
vantages < the plan ire these 


income from all the gifts an 
bequests which constitute the Indian 
polis Foundation will be perpetually 
available for use in which the 
lav trom time to time 


regard as best for the residents of In 


ways 


board of trustees n 


hanapohs 
2, While the income is th 
or the common good 


trom 


us merged 
the principal held 
testator is shown 
annual statement 


each donor or 


separately in an 


The principal is guarded by a re 
sponsible trust company with a perpet 
ral charter 

The Cleveland Foundation states that 
the characteristic features of this new 
nstrument of public usefulness are 
1. The union of large and small gifts 

ind 


t \ © Use tor the permanent 





the community 


econoniical 
through the 


Assurance of wise anc 
fMnancial management 








agency of a trust of the first 
rank. 

“3. Constant living control over the 
distribution of the income from such 
funds by a committee chosen in major 
part by public officials, with rotation of 


appointments.” 


company 


Economy Is Practiced 


By means of this centralization of 
funds for community service, the first 
gain is that of economy of handling as 
compared with separate trusts. Then, 
the trust companies are enabled to 
make a minimum charge for administra- 
tion, both because of the simplicity of 
the trust and for the value which this 
service to the community is sure to be 
to themselves. The trust companies 
consider some of their work in the na- 
ture of their own contribution to the 
community. 

The expenditure of the income is con- 
trolled by a committee of public minded 
individuals that is chosen with great 
care. The plan of operation of the 
Cleveland Foundation states: 

‘The income from this trust (and in 
certain cases the principal) is expended 
according to the aotians of a commit- 
tee of five members chosen as follows: 

“One by the mayor of Cleveland. 

“One by the senior or presiding judge 


too, 


of the United States District Court for 
northern district of Ohio 

“One by the probate judge of Cuya- 
hoga county. 

“Two by the board of directors of the 
Cleveland Trust Company.” 


Great Benefit to Community 


Continuity of policy is attained by 


arranging these members so that their 
terms of service overlap. In some cities, 
the condition is made that no member 
may serve more than one term. In In- 
dianapolis, all of the trust companies of 
prominence and proven stability have 


united their efforts in this movement. 
The same is true in New York. In other 
cities the companies have working agree- 
ments between themselves. As time goes 
on, undoubtedly complete cooperative 
arrangements will be made in every city 


which has such a foundation. 

It goes without saying that this plan 
will be of untold benefit to the commu- 
nity which it serves. To a certain de- 
gree, the committee will exercise a very 
definite control over the institutions 
which may become recipients of funds 


For example, an audit was made of the 
costs of handling patients in two hospi- 


tals One revealed the cost per patient 
per day to be $1.60, while the second 
was $4.50, or almost three times as great 
Why this disparity? Without discussing 
the merits of the case, it is evident that 

mmunity trusts will have the direct 
tendency of making for economical op 
eration of institutions devoted in part 
or whole to charity. That this supervi- 
sic s necessary is brought out by the 
fact that in England there have been 
some serious public scandals in connec 
tion with the handling of charitable 
funds that left a very bad taste with the 
people at large. 


Reveals Communities Needs 


(Jne of the pr ipal advantages of the 
nity trust is that large sums of 
oney will enable surveys to be made 
which will reveal the extent of the com 
" t need for service whether it be 
education, recreation, charity or other 
eld In other words, intelligence and 
entre study will 4 ude the applica 
ee f the funds 
his is practically the same as saying 
t t the benefactor will always be as- 
red of the continued good use of his 
‘ t To present the other side oft 
1 nd perhaps in exaggerated form 
the sake of the point, there is a rec 
r a trust i kr wilar d that was obso 
ete nost before it went into effect 
ry} story is quoted from “The Dead 
Hand Has ed article by Walter 
(greenough which appeared originally in 
ribner’s Magazine in December, 1923 
Phere is the stor for instance, of 
one Joanna Southcote, who influeneed 
nany to believe she was to become, by 
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THE 


immaculate conception, the mother of a 
new Messiah. One of her disciples was 
a rich man. In his will, he bequeathed 
a large sum in trust to perpetuate the 


teachings of the new Messiah. Joanna 
died childless and her “disciple’s” be- 
quest continues to be useless. That ex- 


ample is typical of thousands, many ot 
them in America—overendowed, under- 
endowed, enmeshed in a legal network 
of obselence and misdirections.” 


First Set Up in Cleveland 


The late F. H. Goff of Cleveland and 
who was president of the Cleveland 
Trust Company was the leading spirit 
in this movement and it was through his 
efforts and vision that that company was 
the first to develop and put into effect 
this plan. He wrote a paper entitled 
“The Dead Hand.” It is a most inter- 
esting pamphlet. In it are many stories 
of the uselessness of certain trusts. One 
of the stories follows: 

“A tobacconist provided that the rent 
from his land be used to purchase snuff 
for old women residing in the parish. 
Later it not only ceased to be a residen- 


| tial district but snuff went out of fash- 


under the doc- 


ion. Perhaps, cy-pres 
trine, a court of equity might be required 
to direct that the income which had 


greatly increased, owing to the enhance- 
ment in value of the land, be used to 
provide cigarettes for old women in a 
neighboring parish.” 

Another point in connection with this 
form of endowment is the expensive 
litigation that often ensues. Again quot- 
ing from “The Dead Hand,” we read: 

“At Bosbury a suit to remove the 
master of the grammar school, to get an 


account and to appoint new trustees, 
lasted 23 years and cost £1,171, the 
school endowment being only £98 a 
year.” 


Trust Deed Unchangeable 


\ vital point for any public benefac- 
tor to bear in mind is that under the 
laws of the United States, as at present 
in effect, there is no provision for alter- 
ing any deed of trust, no matter how 
obsolete or injurious its provisions may 
become. The’ community trust permits 
the use of discretion of changing con- 
ditions and ordinary use of common 
sense on the part of the living. In Eng- 
land, the law permits Parliament to alter 
endowments, the purpose for which no 
longer exists or the results of which 
have become harmful as the result of 
changed conditions. 

Perhaps the greatest benefit of these 
foundations is the opportunity it gives 
people of comparatively small means of 


satisfying their charitable inclinations, | 
which are so often manifest among the 
average citizen. As an instance, one 


man, whose sole estate will consist prac- 
tically of $25,000 of life insurance, has 
arranged that this sum is to be used to 
produce an income to the immediate 
rem 3 rs of his family during their lives 
and is then to be turned over to the 
trust companies in his city for the gen- 
eral public good. There are a great 
many men who are public spirited at 
heart who would welcome life insurance 
as a means of serving their ends if they 
could be coupled with other and more 
immediate objects. . It is for the men in 
the tield to show these advantages. 
Fund Grows HKapidly 


The Indianapolis Foundation is al 
ready in possession of upward of $2,000,- 
000 as the result of two bequests and a 


wift As mentioned before, this is one 
of the cities having a “multiple trustee 
ship The result of these contributions 
was that “a life insurance agent who 


specialized in large policies, immediately 
devised an advertising plan for his own 
under which he reports that 
he already has in prospect several large 
bequests to the Indianapolis Foundation, 


business, 


through life insurance policies, to be 
taken out and carried through life by 
the donors, the beneficiary of the poh 
cies to be the foundation.” One inter 
esting point with regard to these gifts 
already received has been the fact that 
they were left “without strings.” 


lust sit back and think of the possibil 
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SOME RECENT COURT CASES THAT 
INVOLVE LIFE INSURANCE 


Life Policy Containing cementite 
Clause Held Not Contestable After 
Time Named Though Insured Died 
Within Time.—The Illinois Life issued 

a life policy to William Becker for $2,- 
000, which contained a proviso that it 
should be incontestable, except for non- 
payment of premiums, two years alter 
its date. This policy was issued Aug. 
28, 1918, and Becker died May 27, 1920, 
several months before it had been in 
force two years. The company denied 
liability under the policy on the grounds 


of the alleged fraud of Becker in mak- 
ing false material answers when the 
policy was obtained. The company, 
however, did not set up this defense un- 
til some time after the two years had 
expired. 

The plaintiff set up the incontestable 
clause. The company then contended 


that since the death of Becker occurred 
before the expiration of the two years 
specified in the incontestable clause, the 
rights of the parties were fixed of that 
date, and it could contest the policy. 

The case reached the supreme court 
of Michigan, in Becker vs. Illinois Life, 
198 N. W. 884. In denying the com- 


| pany the right to contest the policy the 


Metro- 


court quoted from Monahan vs. : 
as fol- 


politan Life, 283 Ill. 136, in part, 
lows: 

“The rights of the parties under such 
an incontestable clause * * * do not be- 
come fixed at the date of the death of 
the insured. In case of a breach of war- 
ranty * * * the insurer must assert its 
claim within the two-year period, 
whether the insured survives that period 
or not, either by affirmative action or 
by defense to a suit brought on the 
policy by the beneficiary within the two 
years.” 

* ok 

Beneficiary of Matured Policy Held 
Not Entitled to Accounting From In- 
surer as to Its Funds—In Hays Vs. 
Bankers’ & Planters’ Life, decided by 
the supreme court of Arkansas, 261 
S.W. 296, the plaintiff as beneficiary 
of a matured policy brought an action 
in which he, among other things, prayed 
for an accounting relative to how the 
funds had been used. In denying the 
right of the plaintiff to maintain such 
an action, and holding that the plaintiff 
was only entitled to enforce his demand 
by an action at law, the court, in part, 
said: 

“Appellant was not a member of ap- 
pellee association, and had no interest 
therein except that of a holder of a 
matured policy, which was payable in 
accordance with the by-laws. What- 


| ever right of action appellant has under 


the policy is one at law to recover the 
amount due under the policy. He is 
not interested in the prior management 
of the association, and in the absence 
of a showing of insolvency is not en- 
titled to equitable relief for the purpose 
of having an accounting of the funds. 
The court was correct in holding that 
the complaint failed to state a cause of 
action cognizable in a court of equity. 
This, however, did not call for a dis- 
missal of the action as to the defendant 
association, but the case should have 
been transferred to the law court. * * * 
The judgment is therefore reversed, and 
the cause is remanded, with directions 
to transfer to the circuit court.” 


ities this plan offers. The country, al- 
ready wealthy beyond the dreams of 
other nations, and still in its infancy, 


will through this means have great sums 
at the disposal of its thinking citizens to 
build better and bigger. What a power 
ful offensive on the scourges of disease, 
ignorance and poverty! The future cus 
todians of our United States will have 
in their hands the possibilities of a para 
dise which will tar exceed the wildest 
dreams of our forefathers who sought a 
land where they could enjoy “life, lib 
erty, and the pursuit of happiness.’ 


Double Recovery Not Permitted, 
View of Terms of Policy, Where In- 
sured Committed Suicide While Insane. 


In Equitable Life, N. Y. vs. Bailey, de- 
cided by the Court of Appeals of Ken- 
tucky, 262 S. W. 280, an action was 


brought on two combined accident and 
life policies. The policy provided for 
£10,000 ordinary life insurance, with the 
further stipulation that in case of death 
caused solely by accident, double indem- 
nity would be paid. Shortly after this 
policy was issued the insured took his 
life by drinking carbolic acid. The pol- 
icy, among other things, contained a 
provision relative to the payment of 
the double indemnity which provided as 
follows: 

‘This agreement to pay an increased 
amount in the event of death from bodily 
injury does not cover self-destruction, 
sane or insane. * * * or death resulting 
directly or indirectly, from bodily or 
mental infirmity.” 


Judgment Is Reversed 


Upon the trial of the cause the bene- 
ficiary recovered a judgment against the 
company for $20,000. On appeal the 
higher court, after reversing the judg- 
ment because of the admission of cer- 
tain evidence, directed its attention to 
the right of the beneficiary to recover 
double indemnity, in view of the cause 
of death and the provision of the policy 
quoted above. In this connection the 
court, in part, said. 

“As it is admitted that the death of 
the decedent resulted from his taking 
carbolic acid, and as plaintiff, [benefici- 
ary] in avoidance of the customary self- 
destruction clause with reference to the 
ordinary $10,000 liability, pleaded and 


attempted to prove that decedent was 
so insane at the time he took the car- 
bolic acid that he did not realize the 
nature or consequences of his act, it is 
pertectly clear that both her pleading 
and proof brought the case directly 


within another provision of the policy 
which exempted the company from 
double liability. In other words, she 
could not, in order to entitle herself to 
the $10,000 ordinary life insurance, al- 
lege and prove that the insured was so 
insane as not to appreciate the nature 
and consequences of his act, and at the 
same time deny that his death resulted 
directly or indirectly from bodily or 
mental infirmity, in order to entitle her 
to the double liability insurance against 
accidental death.” 
= =. 

Breach of Contract Between Insur- 
ance Company and Agent—Where the 
pre sident of an insurance company hav- 
ing a contract of employment with an 
agent, threatens to take off its books all 
the policies under the jurisdiction ot 
the agent in order to force the agent to 


allow a modification of his contract, 
which would materially affect the com 
missions he was receiving on renewals 
and entirely eliminate his salary, there 


is sufficient evidence to warrant submit- 


ting the question of the plaintiff's dis 
charge to a jury. Wallace vs. American 
Life. Sup. Ct. of Oregon, July 8 


*x* * * 


Unfilled Collateral Promise Made by 
Agent at the Time of the Making of a 
Note in Payment for Insurance Pre- 
mium Constitutes No Defense to His 
Action on the Note—The question 0! 
the authority of an officer of a corpora 
tion to contract for an insurance 
or the company’s subsequent ratification 
of his act, is one for the jury. The fact 
that the plaintiff, an insurance agent, 
induced the defendant to give its note 
as payment for the first year’s premium 
on an insurance policy, by promising to 
obtain for it a loan, which promise was 
not later fulfilled, does not constitute a 
defense to the agent's action on the note 
Inasmuch as a contract for insurance ts 
not necessary and usual in ordinary 
duct of business, and no express author 
itv to make such contract was given t 


poli V. 


con 
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the officer who contracted ior the pol- — ena iatae a peals held that, under a life policy giv- 
icy, the question of whether the officer ing 30 days’ grace in the payment of 
making the contract had the authority LIFE COMPANIES’ SEMI-ANNUAL STATEMENTS premium, and Senviden eat tf onennions 
to do so, or whether his act, if unauthor- had not been paid within period of grace 
ized, was subsequently ratified by the and policy had not been surrendered the 
corporation, was a question for the jury. : insurance will automatically continue 
Nogal Pro. & Ref. Co. vs. Leverton. Ct. for one month, the period of automatic 
of Civil Appeals, Texas 9th Dist. July 7. continued insurance began at the end 
se * of the grace period. * * * 

Where Insured Underwent Major Gem City Life.... St rire 2 “Inasmuch as under the rules of con- 
Operation Three Months Prior to Ap- “v#rantee Pund Life........ struction we are required, when pos- 
plication for Insurance Held Evidence Guardian Life ........s.eseeeeeee sible, to give effect to every provision 


(As Reported to the Governor of Georgia) 


Surplus Income Disb'ments 
$ 2,955,851 


74,606,567 








© 697,490 








sas *Life & Casualty......... _ 3,534,533 , ‘ , 
Would Not Support Finding That No Manhattan lite)... pecevenes.  eamaE in the policy favorable to the insured, 
Fraudulent Representations Made—In Mutual Life, N. Y..... seséesses SOQRORTER whether in the same paragraph or in 
American National vs. Stevens, decided National Life, Vt. ............5.: different paragraphs of the policy, we do 
vy the Court of Civil Appeals of Texas, New York Life........ 9,28 1 not see that there is any material differ- 
62 S. W. 833. the d ’ ii Pan American Life........... 3,11 ence in the provisions in the tw yli- 
262 5. W. 833, the insured in an appli- sprovident L. & A. ......0.00 14 — pr ! ! i! se Oo poh 
cation for life insurance stated that she prudential ...............0.00. 161.945.933 cies under c nsideration in this respect. 
had not suffered from illness or disease State Life, Ind, ................ 2 000,000 4.003.060 2'979.359 Since it 1s our duty to so con 
during the preceding three years. On Pravelers ....ceeeceeeeees 26,350,143 62,237,647 44,269,641 strue the terms of the policy, if possible, 

the +2 Te "2e¢ evidence Se Meee Poe . t ; nd < ortet . . * * » 

' the trial there was evidence that the in *Includes Accident and Health Department. o avoid a toric ture we con- 
sured, some three months prior to mak- clude that the judgment below should 
ing this statement, had undergone an ; ; ; be athrmed, and it 1s accordingly done.” 

. operation for cancer of the abdomen, had a serious illness within three years,)not paid, and the insured died Apr. 1, * * * 
from which malady she died several when it had not been three months since | 1922, or 63 days after the date stipulated Incontestable Clause—Construction— 
months after the policy was issued. she underwent the operation described | for the payment of the second premium. | Written Notice of Rescission Insuffi- 
The cause was tried by jury and the by her physician. * * * and it must : : cient—Where, in an action on four life 
latter found that the insured, Mrs. be further conceded that she was at the Said Policy Was Not in Force insurance policies on the life of decedent 


Rawls, did not make fraudulent repre- time aware of the falsity of her answers. 
sentations as to her health in order to That much being conceded, there can 
cure the insurance. On appeal, in re- be no other conclusion than th: , 
procure the 1 — I 2 , . an that she force at the time of the death of the ; ; 
versing a judgment rendered in favor made the false answers for the purpose insured. This then raised the question 2!t¢T two years trom their date of issue 
> » ° . $s cd. s aisec me questio 
of the beneficiary in the lower court, of inducing the insurance company to sa . on : , . , except for non-payment of premiums, 
: : . 8 , of.how the grace days and the extended , : 
and holding that the findings of the issue the policy. : ; the company attempted to defend on the 
7 : = es «& «6 insurance days should be construed. It : 
jury were not supported by the evidence na Gncnn dan eel tie Geena tana ground, among others, that several 
: - . : . > grace avs » ext - s - 
the court, among other things, said: Where Policy Contained Days of & . { 


months alter issuance of said 
What the Court Held 


brought atter two years trom the date 
of issuance which policies contain a 
provision that they shall be incontestable 


On this state of facts the company 
contended that the policy was not in 


. . rolicies it 
Grace and Extended Insurance the Lat- *"°¢. days should both be given _ had served notice in writing on the in- 
E : ter Held Not to Begin Running Until the insured died on the last day 7) | cent af annmeitied at tin aun Gen 
“We are of the opinion also that there Expiration of Former—In Missouri policy was in force. If, on the other omen att 

was no evidence to support the jury’s State Life vs. Carey, decided by the hand, the grace days and the extended 
finding upon the issue, even as sub- Court of Civic Appeals of Texas, 262  ™5uUrance days be deemed to run con- 
mitted. So far as the record shows, Mrs. S. W. 864, the plaintiff brought an ac- currently, the policy had expired before 
Rawls was acting under no sort of tion to recover under policy that pro- the insured died. In passing upon this 
duress, deceit or suggestion when she yided a 31-day period of grace for the point, and holding that both the grace 
made and signed the application for the payment of premiums, nell cline a Ghai days and the extended insurance period 


iraudulent answers 








in the applicati and had tendered back 
to the insured all of the premiums paid 
with interest, it was held that the in- 
contestable clause amounts to an agree- 
e it 


‘ a 
ment between the insurer and the 
I t 


i : i : hould b iven effect, and in afhrmin sured that after the expiration of such 
aa > aad , ppt 4 sho > given effect, ; n affirming - S 
policy. She acted deliberate ly, and period of extended insurance after com- ‘ ie mod. oP ee a oe — period the company shall be estopped 
there is no contention that any fraud pletion of the first year. a ju gme it rendered against the com- fom contesting the policy or setting up 
: rT ' | "our , no wither ings . 
was practiced upon her, or that she was The policy was for $5,000, and the | P@my, the court, among other things, 5 


a tne any cetense, 
mentally incapable of thoroughly under- first annual premium of $142 was paid. said reserved therein 
standing the full effect of her answers. The policy was executed Feb. 3. 1921 ground of publ 

* * * and recited that the annual premiums “In the case of Mitchell vs. Union lation does 
“It is idle to contend, or for the jury were to be due on Jan. 29 of each year. Life (Tex. Civ. App.) 218 S. W. 586, does not con 


to find, that she did not know she had The premium for the second year was.* * * the Austin Court of Civil Ap- fraud and al 


Union Life Case Cited 




















Business Is Sound. Forecasting the Outlook 











' Business is good and has continued very good dur- porting commodities are being studied. Warehousing and 
ing all of the recent period of price readjustment. We storing is becoming interesting to students of economy 
shall continue to operate on a lower price level. Money is plentiful and prosperity cannot long be 
Conditions are rapidly improving and we are now delayed. Credit and sales plans are being revised and 
approaching an ascending scale of quantity production intensified. The situation is extremely auspicious for a 
and consumption. We are on the threshold of a new marked revival of business. 
period of prosperity on this lower price level, which This is the time to force sales, combat every resis- 
may, in some few lines, continue descending until No- tance, strengthen the organization and reap the harvest, 
vember or December. —the last quarter of this, and the first quarter of next 
The rural districts will be as prosperous as metro- year. We are away ahead of our last year’s record 
politan places. New plans for marketing and trans- and last year was a leader. | 
STATEMENT OF PROGRESS 
Total Reserve and 
Jan. 1 Admitted Insurance Surplus to \ 
Assets in Force Policy holders j 
! 1911 $ 326,508.78 $ 3,182,597.00 $ 271,952.37 ; 
1914 1,719,228.64 15,088,S85.00 $30,680.98 W 
1916 4,506,612.89 36,260,222. 00 4,396,139.55 \ 
1918 . 4,664,170.30 37,000,000.00 4,542,698.10 \ 
; i s 1919 . ; 4,820,779.76 37,800,000.00 4,803,670.12 
INTER: SOUTHERN LIFE BUILDING. 1920 . 5,494,297.54 45,569,851.00 5,386,694.08 
OWNED BY THE COMPANY 1921 .. 6,143,069.31 57,901,271.00 6,045,958.S2 
1922 . 6,873,447.4S $9,204,201.00 6,773,280.06 
1923 . 7,371,27427 62,591,398.00 7,332,92821 
f 1924 10,464,497.66 88,502,568.00 10,391,747.71 
: 1924 (Aug.) , 11,100,000.00 93,500,000.00 10,620,000.00 


INTER-SOUTHERN LIFE INSURANCE COMPANY 


Eighteenth Year JAMES R. DUFFIN, President LOUISVILLE, KENTUCKY 
; IS A GOOD COMPANY 
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Mutual Trust 
Life Insurance Company 








Insurance in Force (Dec. 31, 1923)............. (erbemines . «+ » -$88,442,000.00 
Total Admitted Assets ........ es <sdudiumnaen 10,941,045.07 
Pabicy Reserves ccc ccccccesccccosesccecccccvcccoses ea 9,439 248.00 
Dividends left on Deposit (drawing 5% interest)... sieve 226,337.68 
Chttcer LAOBEtIOS ccccccccccsccvceses iemaneen 1ensenennee week 192,804.53 
Surplus 
RD. os cucieceheraebeeieenstensnn -$432,944.32 
ee eer ere SESE 2 . 649,710.54 
1,082,654.86 
$10,941,045.07 


For attractive agency openings in our growing organization, address: 


Home Office—Chicago Temple Blidg., 77 W. Washington St., 
Chicago, Illinois 
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Seven ons of Steady Progress 


Life and Trust now wants a representative in your 
district. “Tei is an old line le gal reserve company with a record to be proud of. 
o represent this dependa! ble company is to represent a pillar of safety in the 

i ce business. You are assured of a maximum degree of intelligent 
Write us at once for an , oe We have the means of assur- 






International Life & Trust Company 
MOLINE, ILLINOIS 


J. 0. LAUGMAN, President DR. ANDREW JOHNSON, Secretary and Medical Director 








CALIFORNIA STATE LIFE 
Insurance Company 


SACRAMENTO, CALIFORNIA 
Insurance in force over $48,000,000 


Assets in Excess of $5,900,000 
Capital and Surplus over $767,000 


Splendid opportunities for reliable, experienced 
Salesmen bearing proper credentials. 


Write J. R. KRUSE, Vice-President and General Manager. 








SERVICE TO SALESMEN 


We gave over 8,000 
prospect leads to our 
salesmen during Janu- 
ary and February, 
1924. 
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BANKERS LIFE COMPANY 


Des Moines, lowa 


CEO. KUHNS, President 











case of a breach of warranty the insurer 
must, under this clause, assert its claim 
within the two-year period, either by 
affirmative action or by defense to a 
suit brought on the policy by the bene- 
ficiary within two years; that to con- 
test a policy for fraud, the insurer must 
proceed within the specified period, by 
way of defense, to a suit brought upon 
the policy, or by independent action to 
cancel the same, but that notice of re- 
scission, with a tender of premiums and 
interest, is not a contest within the 
meaning of the clause; that by notice of 
rescission for fraud the insurer raises 
an issue of fact, which is determinable 
by law only, or by mutual agreement; 
and that the insurance company not 
having contested the policies in the 
manner required by law, the trial court 
did not err in sustaining demurrers to 


the company’s defense. Powell vs. Mu- 
tual Life. Sup. Ct. Illinois. Decided 
July 17. 

ee 2 


Incontestable Clause—Application for 
Lien—Statement of Policy After Lapse 
May Be Shown to Be False and Fraudu- 
lent—Where a policy of life insurance 
contained a provision that it should be 
incontestable after two years from its 
issuance, except for non-payment of pre- 
miuins, the company was not debarred 
from showing that statements in the 
application upon which the policy was 
reinstated after lapsing for non-payment 
of premium were false and fraudulent, 
despite the fact that the policy was re- 


instated after the expiration of two 
years from the time of its ~ sage sm 
Ward vs. N. Y. Life. Sup. Ct. No. Car- 
olina. Decided July 18. 

. = 2 


Proof e Death—Sufficiency—W here 
a policy of life insurance provides that 
it shall * paid upon receipt of due proof 
of death ot the insured, but specifies no 


particular manner of furnishing such 
proof, any method of furnishing such 
proof was held to be sufficient which 
serves to notify the company of the 


Life Vs. 
Decided 


insured. Aetna 


Arkansas 


death of the 

Duncan. Sup. Ct. 
July 14. 

a 

Statutory Requirement that Copy of 

Application Be Attached to Policy-De- 

fense of Fraud in Application. On ar 


appeal from a judgment for plaintiff 
in an action upon a life insurance policy 
in which defendant set up fraud on the 





application, it was 
question whether the com 
attached to the policy a read 
of the applicati n, as required 
a condition to the right to 


fraud in the ap 


insured’s part in the 

held that the 

pany had 

ble copy 
Statute as 


set up the defense of 


plication, was properly left to the jury, 
and its finding that the company had 
uiled to attach such a legible copy of 


verdict for the 
astman 


Mich- 


the application and its 
ntiff would be 
Metropolitan Life 
igan. Decided July 24 
” ” ~ 


athirmed | 
Supt. Ct 


False Representations—Knowledge of 
Soliciting Agent No Estoppel—Expert 
Testimony to Show Knowledge on Part 
of Insured Admissible—Indefinite Ver- 
dict of Jury. Where payment on a policy 


lon the ground that the insured 


avoidec 
‘these mae 4 made false representatior 
reyvarding his condition at the time of 


} ap] lication, expert testimony con 
condition of the applicant 
not admissible where it based upon 
tatement of past event 

an cannot testify to what 
told him, he should not be 


allowed to bring about practically the 


cerning the 


ea physi 


e effect by giving a conclusion of 
own founded upon statements he 

Id not be permitted to repeat. But 

nee declarations made by the insured 
concerning his health are admissible to 
knowledge on his part of his con 
dition at the time of application, expert 
testrmony based in part on such state 
ments may also be admitted for this 
purpose Where an agent has no au 
thority to determine whether a policy 


hall be issued on application, 
knowledge on his part will not stop the 
later a fraud lest 


thirs miade the 


comipany trom serting 


the colipany le in way 
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“SOUTHWEST IS LEADER 
ILLINOIS LIFE’S HONOR MEN 


Production Leaders and Winners of 
Conservation Prizes Announced 
for Club Year 


Honors again went to the south- 
western department of the Illinois Life 
for personal production in the club year, 
which ended July 31, the two chief com- 
petitive offices in the $100,000 club be- 
ing held by southwestern men. This 
department furnished all officers for the 
club in 1922, headed by W. L. Coonrod, 
and last year the same department fur- 
nished the three leading officers, led by 
Ira A. McBride. This year the presi- 
dent of the club is Walter A. Bachman 
of Kansas and the first vice-president 
August F. Coonrod of Missouri, both ot 
the southwestern department. Mr. Bach- 
man has been with the Illinois Life six 
years and has made an excellent pro- 
duction record, being first vice-president 
of the club last year. Mr. Coonrod has 
been with the company only four years 
and held an office in the club in 1923. 
The second vice-president this year is 
Howard C. Fowler of Michigan and the 
third vice-president is Arthur E. Hicks 
of Illinois. 

Chicago took chief honors in the con- 
servation contest. J. C. Snow of Chi- 
cago won first prize with a renewal per 
centage of 97.94. This is the second 
time Mr. Snow has won first prize in 
the conservation contest, having won it 
in 1912 and having won the second prize 


in 1914 The second prize this year 
goes to John J. Delaney, also of Chi 
cago. whose annual percentage was 
95.16. Third prize went to John M. 
Kelly of Chicago with a renewal per- 
centage of 94.74. E. R. Higbee of Cen 
tral, Ill, was fourth with a renewal ot 
89.29 percent and W. A. Bachman oi 
the southwestern department was filth 


with a renewal of 88.73 percent. 


CANADA MEETING NEXT WEEK 


Life on Renidiition Will Hold 
Its Annual Convention at Winni- 
peg Three Days 


meeting of the Canadian 
Life Underwriters Association will be 
held at Ft. Garry hotel in Winnipeg, 
Wednesday, Thursday and Friday of 
next week. On the afternoon of Iriday 
there will be a golf tournament. There 
will be a banquet on Thursday evening. 
The afternoon session on Wednesday 
will be held at Winnipeg Beach and at 
the close a picnic supper will be served. 
Among the speakers are Darby A. Day 
of Chicago, manager of the Mutual Life; 
rofessor Swanson, D. E. Kilgour, 
George H. Harris and William May, Jr. 


Shows Gain in _—— 


The annual 


The seven months business of the 
I-quitable Lite of New York in Chicago 
imounted to $30,616,000, a gain of $4, 
757,000 over the first seven months ot 
last year. The July production was 
$3,330,454 in paid business. 


May Enter Wisconsin 


President John M. Sarver of the Ohio 
State Life has returned from an ex 
tended automobile trip through northern 
Michigan and Wisconsin It has been 
reported that the Ohio State intends to 


make application for a license in Wis 
consin 

victim of collusion between its repre 

entation and the applicant. Where a 


brings in such answers as “We 
know,” “It may have” and “We 
think so,” the plaintiff is entitled 
to the courts instructing jury that they 
must bring in detinite answers 
Priest vs Sup. Ct. Kansas. 
Decided 


jury 
don't 
don't 


Thheore 
Kansas Life 


July & 











of 
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REINSURANCE SOUGHT 





TO HOLD HEARING ON MERGER 





Superintendent Hyde to Take Up Lib- 
erty National-Mountain States 
Deal on Aug. 18 





Superintendent Ben C. Hyde of Mis- 
souri has announced that a public hear- 
ing will be held on Aug. 18 at 1409 
Waldheim Building, Kansas City, Mo., 

) pass upon the contract for the rein- 
surance of the Liberty National Life of 
Cape Girardeau, Mo., by the Mountain 
States Life of Denver. All policyhold- 
ers and stockholders of the two com- 
panies have been notified of the pro- 
posed hearing by the special commis- 
sion headed by Superintendent Hyde so 
that they can be present to express their 
views upon the proposed merger. 

The Mountain States Life proposes to 
issume all of the outstanding policies 
ind contracts of whatever form issued 
by the Liberty National and carry out 
the terms and conditions of all policies 
and contracts of insurance and pay all 
habilities. 

The Liberty National was organized 
in 1919 with $100,000 capital and oper- 
ated on a 31% percent reserve basis. The 
ompany has approximately 2,000 polli- 
cies for about $3,750,000 of insurance in 
effect 


Guardian Life Gets the 


Wanamaker Testimonial 


NE of the interesting surprises ot 
the Guardian Life convention at 
Yellowstone Park was the presentation 
of the original manuscript of John Wan- 





amaker’s editorial on hte insurance to 
Vice-President T. Louis Ha ’ rhis 
highly prized original manuscript was 


presented to Mr. Hansen on behalt ot 
the field men of the company, as a token 
of their grateful appreciation and regard 
leadership ot the 
held torce who are indebted to Manager 
Ee | Berlet ot the Phila lelphia agency 
for Mr. Wanamaker’s original manu 
script 

\ hand-emlx 
tiful mahogany 
manuscript and ts 
It was a life long habit of Mr. 
umaker to slit open used envelopes and 
use the back of them tor writing some ot 
the famous John Wanamaker editorials 
These editorials express the id id 
beliefs gleaned from a life time of ex 
perience and contact with human nature 


his considerate 


yssed memorial in a beau 
; she 


surrounds 


suitably inscribed 


irame 


rhis manuscript Was written im pencu 
on the back of an envelope that Mz: 
Wanamaker had received in his morn- 
ing’s mail postmarked Feb. 5, 1921.) Mr 
Wanamaker was over 80 vears old when 
he made this observation on lite insur- 
ance, which ts as tollows 

“It is almost a crime to bring up a 
family in atiluence for its master or chet 
to not arrange his affairs that they shall 
ot be exposed to sudden or 
poverty in case ot death, when by tore 
thought and the help 
surance companies he can put some 


of substantial in 


thing aside out of his earnings tor the 
mother and each child 


dishonest with his creditors 


without bemg 
“In many imstances known to the 
riter, the wite had been the best part- 
ner the man had and helped him mate 
rially m making his business a success.” 

lohn Wanamaker not only advised 
others to th lit 
msurance but he himsell 


protect themselves wit lite 
midicated how 
trongly he telt on this subject by cat 


ving policies aggregating $4,500,000.00 


Life & Casualty Promotions 


WW l. Dean has been promoted to as 
Instant superintendent in the Nashville 
district by the Life & Casualty \“ tt 
Landers has been promoted to superin 
tendent from assistant superintendent tn 

he Savannah, cia., distrtet 


LIFE 





INSURANCE EDITION 














Our New Book, 
“CAN YOU 


MEASURE UP?” 
will be 


furnished upon 


request 





they are made. 
worth keeping. 


Policyholders Are Not Born— 


Once made, they are 


One of the Lincoln National Life policy- 
holders at Santa Ana, California, decided 
to drop his policy because he lacked the 
ready money for the third annual premium. 


But our field man there, G. J. Gilbert, ad- 
vised him to change his form of payment 
to the Monthly Premium Plan. He not 
only saved the business but wrote the policy- 
holder $4000 additional under the Monthly 


Premium Plan. 


This is one of the many instances where 
the Lincoln National Life Monthly Prem- 
ium Plan has saved the business or gained 


added business 


because it 


fit into the 


budget of the policyholder. It is etfective 
also in obtaining new policyholders. 


Lincoln National Life Held men are sure 
that their Monthly Premium Plan is another 


good reason why it pays to 


(LINK UP Swine THE” LINCOLN 


The 


Lincoln National Life 
Insurance Company 


‘*Its Name Indicates Its Character” 


Lincoln Life Building 


Fort Wayne, Ind. 


Now More Than $325,000,000 In Force 

















THE NATIONAL UNDERWRITER 











‘“‘We Are Met on the Broad Pathway 
of Good Faith and Good Will.’’ 


Stands at the top of the editorial column in our News 
Letter. William Penn uttered it when making his 
famous treaty with the Indians—a treaty never broken. 

In its spirit Home Office and Field of the Penn 
Mutua. work in fraternal unison and reciprocal loyalty. 

Moreover, in that spirit the PENN Murtuat deals with 
its policyholders and their beneficiaries. “Technicality” 
was never in its dictionary. 

Places in our Field for capable men and women who 
desire to represent life insurance at its best. 


The Penn Mutual 
Life Insurance Company 
Philadelphia, Pa. 


Organized 1847 
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q If your present opportunities in the life in- 
surance business are limited to personal pro- 
duction, our agency contract will interest you. 
It offers better than general agency opportuni- 
ties, vested renewals and low cost insurance. 


@ Exceptional opportunities are open in Min- 
nesota and Ohio and a few in Wisconsin. 


@ Check up our record. 





Home Office, Madison, Wis. 














100 PER CENT 
EFFICIENCY 


Life men find our methods bring their efficiency up to 





100 per cent. 

We consider every man insurable and rate each case 
on its own impairment and amount of risk involved 
We take the “Blue Sunday” out of the life insurance 
business by helping you salvage your wasted energy 
expended on Sub-Standard business. 

We have everything in the life game to offer. Let us 


tell you how. 


ICAL LIFE 


INSURANCE COMPANY OF AMERICA 
WATERLOO !QWA 


I. G. LONDERGAN 
Viee Pres. & Gen’) Mgr. 


E. E. BROWN 
Agency Supervisor 

















COURT REVIEW 
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‘ OPINION ON POLICY IS GIVEN 


Attorney General Benton Considers Le- 
gality of “Accelerative Endowment” 
Policy of Mutual Benefit Life 


BOSTON, MASS., Aug. 13.—Attor- 
ney General Jay R. Benton of the Mas- 
sachusetts Department has given an 
opinion on the right of the Mutual Ben- 
efit Life to write its “accelerative endow_ 
ment” policy under the laws of the state. 
The atorney general says that the “pre- 
cise question is whether the addition of 
this so-called accelerative endowment 
option to the four options defined in sec- 
tion 140 is in violation of that section.” 
He holds that sections 132 and 140 do 
not prescribe a standard form of life 
policy, but only minimum requirements. 
He continues: 

“Assuming that additional options 
relative to the application of the annual 
dividend may be inserted in a life, an- 
duity or endowment policy, the next 
question is as to how the validity of 
such additional options shall be deter- 
mined. G. L., c. 132, requires 
that such policies shall be submitted to 
the commissioner in order that he may 
determine whether in his opinion they 
comply with the law, but subject to re- 
view by the Supreme Judicial Court. 
* * * That procedure should be fol- 
lowed in the instant case. The precise 
issue to be determined is whether the 
provisions of the instant policy, relative 
to annual participation in the surplus of 
the company, are more tavorable to the 
insured or his beneficiary’ than those de- 
fined by the statute. 

“I understand that the policies issued 
in the past by the company have been 
submitted to and approved by your de- 
partment. Even if, upon reconsidera- 
tion of the same question upon a policy 
newly submitted under section 132, you 
should reach the conclusion that certain 
policies had been erroneously approved 
in the past, the issue of such policies, 
in the past, in reliance upon such ap- 
proval, ought not, in my opinion, to ex- 
clude the company from doing ‘new 
business’ within the meaning of section 
140. If, however, the company should 
persist in issuing in the future a policy 
in a form disapproved by you, upon the 
ground that it did not comply with sec- 
tion 140, and such disapproval should 
be sustained upon review by the Su- 
preme Judicial Court, the company 
should then be excluded from doing 
‘new business’ within the common- 
wealth.” 


H. E. Scott Tells"How 
He Broke}World Record 


E. SCOTT, who wrote 176 appli- 

H cations in Demopolis, Ala., a town 

* credited with a population of 2,779 

in 1921, breaking Harry B. Rosen's rec- 

ord of 157 applications in September, 

1921, in New York City. which had 

stood for three years, had no idea of 

establishing a world record at the be- 
ginning of the month of April. 

Mr. Scott spent April 1 in the office, 
“trying to kid himself into believing that 
he was working,” as he expressed it. 
On the morning of April 2, as he was 
comfortably seated in a cushion chair 
enjoying his cigar, he was rudely inter- 
rupted by one of his old policyholders 
who came in to apply for $1,000 insur- 
ance. And then something happened. 
When he handed the policyholder the 
pen and told him to “Sign here,” he ad- 
mits that he was almost overpowered 
for a moment with shame for having 
neglected his work. Coupled with this 
was the stimulating sensation of just 
having had one to sign. 





175, s. 


Stirs Up Ambition 


As the applicant walked out of the 
office, Mr. Scott turned to his secretary 


URGED | 
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and said that he was going to write 
more applications during the month of 
April than anyone else in the world. 
His secretary was smiling as he walked 
out of the office with a few application 
blanks and a rate book, but when night 
came he had experienced four more 
times the pleasant sensation of securing 
an application. 

His first man on April 3 signed about 
6:30 A. M., and his last one about 11 
P. M., and eleven others signed between 
these hours. By this time he had 23 ap- 
licants, and deciding that it would be 
a good idea to show this list to other 
prospects, he had his clerk list in two 
columns numbers from one to 200 and 
filled in opposite the first 23 numbers 
the names of those written. By night 
he had added tour more names to this 
list. On the morning of April 5 he vis- 
ited one of the leading citizens of the 
town, a lumberman, who was already a 
policyholder. He told him what his am- 
bition was, and asked for any sugges- 
tions. 

Makes Good Sugeestion 


The lumberman looked at the list, and 
asked how many applications it would 
take to lead the world for the month. 
Mr. Scott thought that possibly a hun 
dred would do it. The lumberman told 
him to put his boy’s name opposite 
number 100 on the list, but not to have 
him examined until he had gotten the 
other 99. Before Mr. Scott left the 
office he made the only other man there 
agree to be number 99, and thereafter 
had little trouble getting people to fill 
in the list from both ends. 

By this time he was becoming so en- 
thusiastic that he almost stopped sleep- 
ing altogether, working before day and 
after midnight. He solicited from 25 
to 35 people per day, selling to many 
strangers, though at least one-half of 
the entire number sold were old policy- 
holders. As soon as he could get a man 
to sign he would give his name to the 
clerk, tell him to find what doctor was 
wanted, get him examined and wind up 
the details. His clerk, incidentally, had 
stopped smiling by this time and was 
working with Mr. Scott day and night. 


Whole Town Talking 


talking about 
his program, and although most of 
them believed that he would not suc- 
ceed, they knew he was doing his best. 
He appealed to their pride by telling 
them what a lot of publicity the little 
town wauld get if he could put his rec- 
ord across. 

He had 105 signed up by the 18th, 
and all papers completed on about 85. 
For several days he stopped writing 
many applications and helped his clerk 
to get those to the doctor who were in- 
clined to back out, taking time, how- 
ever, to write another in the place of 
anyone who did back out. On April 
22 he had 110 signed up and about 100 
completed. He there upon made up his 
mind to break Mr. Rosen’s record. He 
wired the home office for Rosen’s rec- 
ord, receiving the following morning a 
telegram to the effect that Mr. Rosen 
had obtained 157 applications in Sep- 
tember, 1921 He again took his list 
to the lumberman and offered him the 
distinction of having his daughter’s 
name as the 158th, which would be the 
record breaking number. His friend 
agreed to this, and Mr. Scott looked 
around for the 157th pledge, signing up 
a travelling man who happened to be 
in his friend’s office. 


The entire town was 


Friends Offer Help 


By this time the whole town was on 
fire with enthusiasm. All his friends 
felt that they too wanted to help; for 
the last few days in the month the 
telephone was ringing continually, some 
calling up to present their own applica- 
tions, and others suggesting prospects. 
Mr. Scott says that had the month 
lasted a week longer he would have 
written 250 people. Of the 176 applica- 
tions he secured during the month, 145 
were written among his friends right in 
Demopolis. 
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CLEVELAND LIFE IN RALLY 


“Foremost Club” Holding Annual Ses- 
sion at Home Office and Terraced 
Lakes Club Grounds 


CLEVELAND, O., Aug. 13.—The 
nnual convention of the Cleveland 
ie’s “Foremost Club” is in session this 
ek at the home office in Cleveland 
d the Cleveland Life Country Club, 
djoining the estate of President Wil- 
iam H. Hunt. The convention was 
pened by a luncheon Tuesday noon in 
Cleveland, following which the entire 
arty motored to Terraced Lakes, where 
the clubhouse is_ located. President 
Hunt opened the afternoon’s business 
session with an address of welcome, to 
which Warne Bratton responded. 
Announcement of the new club offi- 
ers then followed, each giving a brief 
talk. These officers are: W. H. Atte- 
berry. president; Louis Tozser, vice- 
president, and M.F. Boice, second vice- 
president. Distribution of prizes closed 
the session, the balance of the afternoon 
and evening being given over to enter- 
tainment. The party returned to Cleve- 
land for the night and motored to the 
club again this morning. 
President Hunt opened today’s ses- 
sion with a talk on “The Cleveland Life 
Its Individuality—Its Character.” Ac- 
tuary O. P. Grant led a discussion on 
policy questions and General Agent 
\. Root spoke on “How I Present the 
»0-Pay 30-Year Endowment Policy.” 
In the afternoon there were talks by 
\. O. Gross, field organizer; J. E. Teare, 
treasurer, and Dr. J. C. Placak, medical 


Ne 


director. \ dinner was tendered the 
agents in the evening at the club by 
President Hunt. This was made gala 


day, the home office closing so that all 
could join in the celebration. The con- 
vention will continue through Thursday 
and Friday, with talks by Vice-Presi- 
dent H. M. Moore, Agency Secretary 
R. W. Price and others. An afternoon 
trip to Portage Lakes is scheduled for 
tomorrow. 


PASSED FIFTY MILLION MARK 


Continental Assurance of Chicago 
Shows an Increase in New Business 
From Its Leading Agencies 


Che Continental Assurance of Chi 
cago has passed the $50,000,000 insur- 
ince in force. Vice-president Glenn F. 
Claypool has been making a drive for 
business, his current bulletin showing 


that the ve leading agencies made a 
material gain in the last month, som« 
running as high as 200 percent Phe 


Continental is doing business almost 
exclusivelv in the cities and is building 


i substantial business Mr. Claypool 
will take a swing through the eastern 
iwencies rhe agency convention will 


o> 


be held in Chicago Sept. 25-27 


General Agents’ Month 


Staged by “Office Gang’’ 


HAT efforts put forth to enlist the 
enthusiasm of the office force of a 
life insurance agency in the matter of 
increasing production, are easily justi 
fied, is shown in the case of “The Office 
Gang” of the Paul H. Kremer Wiscon- 
sin general agency for the Penn Mutual 
Life, who put over a “General Agent’s 
Month” on their own account, which 
resulted in 106 applications and $487, 
952 of written business in the general 
agency during the month of July 
Women must have their secret, and 
so the big campaign in honor of Mr. 
Kremer was successfully carried out, 
without the general agent having the 
slightest suspicion that the girls were 
engineering a production drive out ot 
special respect for him. Unknown to 
latter, the girls wrote to the men in 
he field and communicated with the 
Milwaukee salesmen about their plans 
» have a month for their general agent. 
who thev felt was due for a testimonial 
fter President Law and Vice-President 


LIFE INSURANCE EDITION 








SECURITY LIFE INSURANCE CO. OF AMERICA 


G. W. JOHNSON, President THE ROOKERY, CHICAGO 
Es on 00060 ce cdnessedsoenaseseusochese $47,024,989.00 
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George Washington Life Insurance Company 
CHARLESTON, WEST VIRGINIA 


presents opportunity for liberal contracts covering definite territory with 
Home Office registry and with power of appointment of sub-agents 


The States of West Virginia, Virginia, Ohio, Kentucky, Tennessee, South 
Carolina, North Carolina, Georgia and Michigan 


Address 
HARRISON B. SMITH, President ERNEST C. MILAIR, Vice-President and Secretary 
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The Prudential’s 
Latest Contribution to 
Life Underwriting 


THE WHOLE LIFE POLICY 
WITH 
HALF-RATE PREMIUM 
FOR 
FIRST FIVE YEARS 


rounds out for its representatives 
a line of contracts that have a 
special fitness for the needs of 
the business man, whether he is 
interested in Group Insurance, 
Wholesale Insurance, Monthly 
Income Insurance, Protection for 
his Business Interests, Insurance 
to cover Inheritance Taxes and 
Insurance to Protect his Home 
and his Family. 


Policies written with acci- 
dental Death Benefit and Dis- 
ability Income Provisions. 


The Prudential Provides 
Protection 
at Low Net Cost. 


The Prudential 


Insurance Company of America 
EDWARD D. DUFFIELD, President 


Home Office, Newark, New Jersey 











Openings Ohio, Ind., Ky., Mich., W. Va., Tex. and Okla. Write Columbus 





Pictures Tell the Story 


Cartoons will give your house organ that all ,meceseary sparkle. Use 
them to put over your ge or your sp I sales contest. Send for 
cots. 


BUSINESS CARTOON SERVICE 


35 South Dearborn Street, CHICAGO 
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a book that every life insurance man should 
$1.50, including Quiz Book supplement. The 
‘ 


A text book for beginners, a review book for experienced men, 
have—Jacob A. Jackson's “Easy Lessons in Life Insurance.”’ 


National Underwriter, 1362 Insurance Exchange, Chicago 








| attended the 


| at the 
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iaitey of the company had been so 


honored. 
Conducted by the Girls 

Two weeks were devoted to “warming 
up” the agency force, and then the cam- 
paign was thrown into high gear and 
directed to success by the loyal girls of 
the office force. Every week the girls 
got out official bulletins signed by “The 
Office Gang,” containing the standings 
of each agent in the territory in applica- 
tions and in written business. Every 
agent worked at his best—and who 
wouldn’t, with a bevy of pretty stenogs 
and clerks to jump on his neck if he fell 
down on his end of the campaign? 

At the end of the month the girls 
compiled the entire list of all business 
done, and prepared an official statement 
of the achievements of the period. A 
note was then placed on the general 
agent’s desk, reading: 

“Mr. Kremer: A note ,of importance 
to you is posted on the bulletin board.” 
This led Mr. Kremer to obediently go 
to the bulletin board, where he found 
the following message: 

“To the Big Chief:—Here is our se- 
cret: We decided that we should have 
a month for someone nearer home—and 
we picked you. The boys in the Mil- 
waukee office and in the field heartily 
joined in the plan, so we had Paul H. 
Kremer Month, during which, as a tes- 
timonial to you, 106 applications and 
$487,952 written business were produced. 
We have had lots of tun putting over 
this little secret and we want you to 
take this month as an evidence of the 
regard and loyalty of the agents and us. 
Pennmutually yours, The Office Gang.” 

The girl boosters also sent a letter to 
the various field men, describing just 
how the big secret had finally been di- 
vulged, and how pleased Mr. Kremer 
had been. “We have had loads of fun, 
and we want to thank everyone for 
making our secret a real big one,” was 
the final expression of appreciation to 
the field men. 


T. W. Blackburn Sees a 
Brighter Day for the 
Northwestern States 


Thomas W. Blackburn, 
the American Convention, 
from his trip to the Pacific 
convention of the 
Life Underwriters Association at 
Angeles and then went to Seattle, 
—e. of the insurance com- 
missioners. He jotted down a_briet 
report of his journey tor the records. 
In his memorandum he said: 

I have just returned from a trip to 
the coast which included visits to our 


secretary of 
has returned 
Coast. He 
National 
Los 
to be 


companies in Denver, Salt Lake City, 
Los Angeles, San Francisco, Seattle, 
Helena, Great Falls, Bismark, N. D., 


Watertown, S. D., St. Paul and Minne- 
apolis. 

Representatives otf the Portland, Spo 
kane and companies were in at- 
tendance at the annual meeting of the 
National Convention of Insurance Com- 
missioners and made it unnecessary for 
me to include these three cities in my 
tour. J. R. Kruse, vice-president of the 
California State Life, attended the an- 
nual meeting of the National Associa 
tion of Life Underwriters and so I 
missed seeing the build- 
ing of his company. and a visit in Sac- 


Jose 


handsome new 


ramento 


Meetings Well Attended 


reports ot the two 
anything tor 
However, 
that both 
surprisingly well 
their long dis- 
most of the 


The excellent 
meetings leave 
an unofhcial observer to add 
it is a pleasure for me to say 
these meetings were 
attended, considering 
tance from the homes ot 
members. 

The Los Angeles 
me more of the great 
\ssociation ot Life 
Pittsburgh than any 1 
since 1919. The large 
representatives who had never attended 
a national meeting before made every 
feature of the several sessions especially 


scarce ly 


meeting reminded 
meeting of the 
Underwriters at 
have attended 
number of coast 


August 14, 1924 


noteworthy because of the large attend- 
ance and the intense interest shown by 
those present. Really I am inclined to 
the opinion that the Los Angeles meet- 
ing was the best of the long series which 
I have been privileged to attend fron 
many points of view, notwithstanding a 
host of the famous war horses of former 
unable to perform thei: 


meetings were 


stunts. 
Commissioners’ Meeting 
The Seattle meeting of the commis- 
sioners was well attended, and the hali- 
day sessions were tull of interest, 


only to the participating commissioners 
but to the lay members, who are in the 
habit of looking on at these annual 
gatherings of the superintendents of in 
surance 

It was not expected that any very im- 
portant business would be undertake 
at Seattle, but the way has been paved 
for action at the winter meeting which 
will be interesting to all concerned 
Whether the meeting is held in New 
York or at central city and 
whether it be immediately after 


some 


held 





BLACKBURN 


THOMAS W. 


Chanksgiving or a week later, there is a 


fair prospect of some fireworks when 
the commissioners again assemble 

The entertainment at both Los Ang 
les and Seattle and the corollary enter 


tainment of the commissioners at Ta- 
coma and Portland require no comment 
at my hands, in view of the elaborate 
reports of details appearing in the jour 
nals Every delegate and guest, how 
ever, will long remember and pleasantly 
recall his experiences with the very 
courteous Pacific Coasters. 


Northwest States “Coming Back” 


What I really meant to 
about is the remarkable “comeback” 
which is on its way in the northwestern 
states of Montana, North and South Da 
kota and, to a degree, Minnesota 
Cunning 


write you 


Some weeks ago Harry R 

ham, vice-president and general man- 
ager of the Montana Life, wrote m« 
he had just returned trom a_ drive 
through 1,500 miles of the best wheat 
fields he had ever seen in his Ite Re 
calling Mr. Cunningham's enthusiasn 
over the northwest, | was inclined t 
discount his mileage and to ask to | 
shown It was my privilege to ride 


through the best agricultural 


Montana and North and 


davlight, 
districts im 
South Dakota It looked to me as 
they had hay, small grain and flax 
enough to supply the market of the 
world All my life | lived in the 
fertile agricultural west, but never |b 
fore have I seen such enormous small 
grain crops as I beheld in the Judit 
Basin of Montana, the Red River and 
Jim River countries in North Dakot 
and the territory between Watertow! 
and Huron, S. D Farmers, business 
men, bankers, life insurance executives 
and life insurance agents, and everybodys 
in all this magnificent northwest ar 
getting ready for a return of prosperit 
I have a brother, Wm. C. Blackbur 


have 





om 
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who was a ranchman near Lewistown — 
ind who has lived in the state ten or 
leven years. Until recently he has 
een examining lands for loans for one 
the largest life companies of the 
yuntry. During the last three years he 
has been ranching just outside of Lewis- 
wn and he has therefore seen both 
sides of the picture. He believes, and I 
gree with him, that this vear will mark 


distinct reaction, especially in Mon- 
tana, which was perhaps the greatest 
sufferer of the states named. This was 


artially due to the fact that it is a 
ounger and newer agricultural district. 

must have its ups and downs just as 
other western states, beginning with 
Nebraska and Kansas, have had. I, my. 


If, have seen agricultural Nebraska so The Missouri State Life provides 


lepressed on three distinct and separate 


ccasions in the last fifty vears that a 

quarter section of land could really be f | M | d 

secured in exchange for a team of ponies» or nsurance en an mprove 
ules, oxen or even goats, if thev wer« ° ° ° 

strong enough to carry the man and his 

strong enough to carry the man and | Brokerage Service in its Branch 
1 thought it might be heartening to 


the, companies that have been | doing Offices, covering Life Insurance, 


business in the northwest at so decided 





————@ -- 


disadvantage for several vears to learn 
tans fn of : inten 2 d the 
hat in cach of the states amod, the regular and Substandard, as well 
the prices already at local markets in- . 
oe ee Se turn in the long lane has as Surplus lines; Group Life; 
I am inclined to the opinion that . ° 
every conserestive marignge on geet Group Accident and Sickness; 
nd that the companies that made con- 


<ervative loans will suffer no loss what Accident and Health Insurance. 


cvel 


WATCHING INSURANCE 
WITHOUT EXAMINATION ‘*All the commission belongs to the Broker’’ 





(CONTINUED FROM PAGE 1) 

: panies reminding them that the law re- 
quires a medical examination within 60 The Missouri State Life had $509,558,112 Our Accident and Health poli 
days prior to the — of any lite of Life Insurance in force as of June 30, have many exclusive teature ar 
insurance exceeding $500. 1924. provide full coverages for variou 

Some insurance has been written in classes of risks. Fair and careful 

this country without medical examina- The Missouri State Life is a legal reserv: underwriting enables us to give ex- 
tion, providing the applicant has under- company, which writes both participating ceptionally prompt and liberal servi 
gone an examination within two years and non-participating Life policies in all on claims . 
previous. In the case of one company standard, and many special, forms Its P 
which has undertaken this practice, the policies contain the most liberal double in- In 1923 the Company paid to Lif 
experience has been very favorable, due demnity and total disability benefits. policyholders and beneficiaries $5, 

$08,473; since its foundation in 1892 


partly to the large size of the company 


which enables it to secure a fair aver- The Company offers a wide range of form the Company has paid to Life policy 
age. No accurate predictions can be of trust fund and income settlements, wit! holders and beneficiaries $30,173,951 
made, however, until the statistics are guaranteed interest return and most attra 
swelled by long experience. tive provisions for excess interest divi- Last year the Company's Field Or 
The agitation for insurance without dends: backed by an unexcelled record for ganization paid for more than $155, 
examination is due partly to the atti- ' interest, dividends paid on both partici- 000,000 of Life Insurance, and stood 
tude of the doctors themselves. There pating and non-participating policies (our fourteenth among all Life companies 
is a tendency to charge exorbitant fees trust fund rate on trust fund and income in production for the year In the 
for examination, and it sometimes hap- settlements has never fallen below 5 per first six months of 1924 our Repre 
pens that, for their own benefit, doctors cent, a direct result of the Company's hig! sentatives paid for $75,446,990 of Life 
will stretch a point in favor of the ap- interest earnings) Insurance 


plicant. The agreement of doctors in 
northwestern Canada to charge unrea- 
sonable fees was the direct cause for 
issuing insurance in small amounts with- 
out examination there. The medical fees 

saved have gone far towards covering 
the additional claims that have arisen 

through this practice. Some agents may 
consider it also an added sales point to 
offer insurance without examination, 
but this obstacle does not stand in the 
way of real producers, many of whom 
utilize it as an argument in ravor;r 0 
making immediate applicatio1 


Dale with Lincoln National 


ess sees Feces. | Missouri State Life Insurance Company 





national Life, has been appointed 
4 genev director of the Lincoln National ° ° ° ° 
Life. He will work directly out of the M. E. Singleton, President Home Office: Saint Louis 
: me office at Fort Wavne, Ind Mr. 
* Dale established a remarkable record in 


he comparatively short time that he was ° . 
qe _— Life Accident Health Group 


ith the International Lite 


Goes Over Top for McVoy 


rhe Central States Life of St. Louis Over Half a Billion in Force 


vent over the top tor 1. A. McVoy, vice 
resident and general manager, in July 
honor of his birthday, which falls on 
iv 21. During the month the written 
susiness exceeded the quota of $2,000,- 
000, while on July 21 applications total 
ng $250,000 were received 


ee rr ey 
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INSURANCE MEN! SEMI-ANNUAL FIN{NC 
HIGH PRICES For the Pgioc 
FOR | June 3, 1° 
CORN 
HOGS ADMITTED ASSETS 
WHEAT Home Office Building and First Mortgage . 
on PT a 2.8," aie hae $ 5,149,860.00 
—_ cates Go Piliiiies.......... ...... 1342,78055 | 
weeemeey Bends Gaslading Likerty Leuns)........ 214,164.20 
— Cash in Office, Banks and Trust Companies 277,291.19 
iinet ee 450,432.66 | 
AND TOBACCO § 7,434,528.60 ‘ 
GROWER. 
THEIR PROSPERITY 
wes. Be INSURANCE IN FORCE JUNE 30, 1924. $58,915,246.00 | Gé 
REFLECTED IN INSURANCE GAIN IN 1924............ 2,350,709.00 | GA 
ALL LINES 
OF INDUSTRY. 
OUR CONTRACTS OPEN THEPO0C 
WRITE TWS 
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ININCIAL STATEMENT INSURANCE MEN! 
: Pgiod Ending HIGH PRICES 
FOR 
ne 31 1924 
AGRICULTURAL 
LIABILITIES PRODUCTS 
ALSO MEAN 
DEPOSITED WITH STATE INSUR- 
ANCE DEPARTMENT FOR PRO- OPPORTUNITY 
0.00 TECTION OF ALL POLICYHOLD- FOR THE 
ree $ 6,123,957.92 
0.55 LIFE 
RESERVE TO PROTECT POLICY- INSURANCE 
4.20 HOLDERS IN CASE OF EXCESS 
- MORTALITY CLAIMS ........... 125,000.00 MAN. 
- ALL OTHER LIABILITIES........... 533,667.12 WE HAVE 
— | SURPLUS TO POLICYHOLDERS..... 651,903.56 LIBERAL 
8.60 =. CONTRACTS 
S 7,434,528.60 
AND FAST 
— = SELLING 
POLICIES 
6.00 | GAIN IN ASSETS, 1924................ S 347,632.85 WAITING 
9.00 | GAIN IN SURPLUS, 1924............... S 100,656.44 FOR EXPE- 
RIENCED 
LIFE INSURANCE 
= m — SALESMEN. 
HE~POOR TO THIS OPPORTUNITY 
 TWS TODAY 
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: December Meeting of Commissioners 


THERE is some virtue in the complaint 
of: the Pacific Coast and far western 
insurance commissioners, that holding 
the December meeting New York 
City every year means an added finan- 
cial burden in the way of expense in 
their attending this very important gath- 
ering. The December meeting re- 
garded as the work meeting of the com- 
missioners. At that time all forms of 
entertainment are eliminated, the com- 
mittees really accomplish something and 
their attention 
confronting 


in 


is 


the commissioners give 
to, the problems 
them. 
Notwithstanding 
the protest of the western 
sioners, custom has _ established 
meeting in the Astor hotel in New York 
City, that the commis- 
sioners assemble has become a general 
rallying time for insurance people as a 
whole. The Association or Lire In- 
SURANCE Presivents holds its meeting at 


serious 
the justification of 
commis- 
the 


iar 


so the week 


Protecting 


Orxvitte Tuorp of Dallas, Tex., state 
manager of the Kansas City Lire, in 
his recent talk before the agency con- 
vention of his company brought out 
some valuable points for the active life 
salesman in emphasizing the necessity 
of having life values protected. He 
showed for example that in 1922, the 
funeral and administrative expenses, 
debts and unpaid taxes of the people 
who died amounted to $557,820,958. 
This was the amount of money that had 
to be raised to pay the actual demands 
The amount of life insurance claims 
paid in 1922 amounted to $370,078,478, 
which left $187,747,535 that was not 
protected. In other words life insurance 
fell short of its net possibilities just 
that muc 

Mr l wor! I weve called attentior 
that there was even a greater deficit 


ASSOCIATION OF LIFE 
INSURANCE CouNSEL also meets in New 
York that week. The executive 
mittees of the NATIONAL ASSOCIATION OI 
Casualty & Surety AGENTs, the 
NATIONAL ASSOCIATION INSURANCE 
Acents meet. There are other gather- 
ings, formal and informal. 

It is a time when it is known that a 
large number of insurance officials, gen- 
eral agents and local agents go to New 
York, are able to get in touch with one 
another and with the insurance commis- 
sioners. This is a most valuable feature 
It is hardly likely that an arrangement of 
this kind could be made in any other city. 
It seems to us that the December meet- 
ing should continue New York, that 
we should have the great yearly gather- 
ing there and that other meetings of the 


that time. The 
com- 


and 


OF 


insurance commissioners should be held : 


at such will be convenient to 
men who have to travel a long distance 


to attend them 


Life Values 


than this. Life did 
vide a sufficient fund for the shrinkage 
caused by death and it did 
replacement of life val- 
ues. There are approximately 400,000 
deaths in the United States every 
Mr. Tuorp after careful 
studying statistics 
sion that the 
the last 
nurses, 


points as 


insurance not pro- 
of the estate 


nothing in the 


year. 
analysis and 
the conclu- 
incident to 
bills, 


cx= 


reaches 
average cost 


illness including doctor 

funeral 
The 
g $480,000,000, which 
than the total death 


paid by life insurance com- 


medicine, 
200, 


surgeons, 


penses, etc., is about $1, deaths 


therefore 
is $109,921,577 more 


are costin 


claims being 


Getting Down to Concrete Facts 


Tn te ler y the iverag mat 
to greatly overest te the value of hi 
life insurance policy through thinking 
of it in ter: of the principal sum 
rather than in terms of incoms rhe 
milar w he ri rying 34,000 or $5,000 11 
imsurance frec tly congratulates him 
self upon having | ded ior |} i il 
but if he could be hown that } £3 OOO 
of insurance will provide hi it t] 
enly $87.60 per month for three ears 
he will usually sell himself more insur 
ance The purpose of insurancs t< 
pre Vv de living « xter t Tor hy lami 

Vi living { 
just the things that are absolutely nec« 


panies. 
Using the formula Dr. S. S. Hvepr- 
NER, total life values of American peo 
ple are about $2,400,000,000,000, of which 
less than $64,000,000,000 covered by 
life insurance 
ary to support hie, food, ing, rent 
fuel. 
Even the 1 who cannot provide 
ufherent insurance for a life time in 


come for his dependents should arrange 


his imsurance on the income plan 
whereby the amily expenses will be 
taken care of for at least two or three 

car Providing a lump sum settlement 
for the living expenses ol the family 
often defeats the very purpose of the 
insurance, for the proceeds of many 
lump sum policies have been lost 
by the beneliciaries through unwise in- 


vestments. 


| PERSONAL GLIMPSES OF LIFE UNDERWRITERS _ | 














of Peoria, which is being 
Peoria Life officers with 
will have 


The Bank 
organized by 
capital of $200,000 and $25,000, 
as its directors all Peoria Life men, as 
Emmet C. May, president of the Peoria 
Life; Henry phew vice-president and 
superintendent of agents; George B. 


Pattison, secretary and actuary; Walter 

May, vice-president; Dr. George W. 
Parker, medical director; J]. B. Wolten- 
barger, general counsel: Edward N. 
Woodruff, treasurer: George Arthur 
Clark, director, are the stockholders of 
the new bank The only man who is 
not a director or officer of the Peoria 
Life is Henry W. Ulrich, who is presi- 
dent of the Home Savings & State 
Bank. He is a stockholder of the Peoria 
Life The new bank will be in the 
Peoria Life building President May 
states that it is the plan to start this 


bank as a Savings institution and event- 


ually extend it to commercial business 
and to do general banking lines 

The agency of Apple & Bond in Bal- 
timore, Md., last week tendered Jerome 
Apple a surprise luncheon at the South- 
ern Hotel to mark his tenth vear as a 
general agent for the Travelers Mr 
Apple was presented by his associates 
with a monogramed cigaret case. The 
day was also set aside by the agents as 
‘Apple Day,” $500,000 1m iite insurance 
applications being written 


Much publicity is being given at home 


and elsewhere, to William T. Tanking, 
Ir., district manager at Racine, Wis., 
ior the New England Mutual Life, for 


his achievement in writing insurance for 
an entire family of eight men. The 
father and five of the sons live at Racine, 
son at Milwaukee, and one at East 
Milton, Mass. Mr. Tanking signed up 
the entire group, which constitutes all 
the living members of the family. 


one 


The Minnesota Mutual Life has des- 
ignated August “Phillips’ Month” _in 
honor of Vice-President T. A. Phillips 


cord 


and the company anticipates a rec 
volume of business for the month. Mr. 
Phillips is taking the first vacation in 
many years, spending the month in 
Colorado, and the field force expects 
to demonstrate its loyalty and appre- 
ciation by turning in a record total of 
new business in his absence 

George C. Crook, manager of the 
Metropolitan Life at Wheeling, W. Va., 


died last week after a brief illness follow- 
ing a stroke. Mr. Crook was 56 years 
old and had been with the Metropolitan 
Life for vears. At the time of his 
death he was one of the leading men ot 
West Virginia in this field. He was 
born in England, coming to United 
States at the age of 17 in taking 
up insurance work at once After ten 
ve he was sent to Huntington, W. 
a., as district manager and tour years 
later was sent to Wheeling as district 
manager, where he has built a large 


avency 


36 


the 


1888, 


ars 


Wis., 
Lite of 
state, 


A. H. Frazier, Milwaukee, 
agency manager of the Bankers 
lowa in the eastern part of the 
was found dead in a hotel at Shel 
where he was to hold an agency 
vention He died suddenly trom 
trouble C. E. Fev of Milwaukee 
lames Higgins of Green Bay, two agents 
waited for Mr. Frazier to ap 
to his room and found him 
built up of the largest 
the company () R lack 
from the head office and there 
Mr Frazier's ayvents present 
funeral 


oOvVEAaN, 
con- 
heart 


and 


had 
went 
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Unde r the 
Walker, 
the 


of 


supervision of 
the Michigan = state 
Michigan Mutual Life, constst- 
ing all the territory in Michigan, 
cept four counties in which Detroit is 
included, 1s becoming one ot the large 
the country, having placed 
the first six months of this 


ot 


cx 


agencies ol 


$5,176,000 


vear. Mr. Walker states that he has 
his stakes set for a $25,000,000 organiz 
ation in this territory. The fact that 
this great volume of business is written 
in the company’s home state speaks 
well for the Michigan Mutual 


Ivester Clark Guy, 68 years of age, 
formerly general agent of the Penn Mu 
tual Life for southern California, died 
Aug. 6 at the home of his sister, Mrs. E. 
N. Strong, in Long Beach. For 31 
vears, up to two years ago, Mr. Guy 


represented his company in Los Angeles 
and then was forced to retire by ill 
health. 

Charles W. Helser, who early 
vear resigned vice-president of 
West Coast Life to become actively 
sociated with several San _ Francisco 
industries, among them the Standard 
Motor Products Company, of which he 
is president, is contemplating again en- 


this 
the 
as- 


as 


tering the life insurance business. It 1s 
expected that Mr. Helser will make a 
definite announcement very shortly 


George I. Cochran, president of the 
Pacific ee Life, accompanied by 
Mrs. Cochran, 7 aving this month on 
an extended tour of Europe. 


Miss R. Carmichael of Walla Walla, 
Wash., is the July leader for the Idaho 
Life, having produced $31,000 of issued 
business for July. Miss Carmichael has 
been selling tor the Idaho Life as a part 
time agent for several years past, and 
has been a consistent producer of high 
class business. For the first seven 
months of 1924 she has written $83,000 
issued business. The company hopes 
that she will soon devote her full time 
to selling life insurance. 


Garland Richardson, district agent for 
the Home Life of Little Rock at Con- 
way, Ark., has earned a place in the 
life underwriters’ hall of fame by going 
out in the torrid month of July and writ- 
ing 75 applications, thus passing the 
best application record thus far reported 
in Arkansas. Mr. Richardson was cele- 
brating his second anniversary in the 
hfe insurance business and made his 
“vacation month handicap” a double 
celebration. 


Arthur C. Parsons, vice-president Pa- 


cific Mutual Life in charge of the San 
Francisco office, was seriously injured 
at Balboa, Cal., while boarding his yacht 


preparatory to sailing to Catalina. Mr. 
Parsons has been spending his vacation 
in southern California. 


Frank C. Allison, Nashville, Tenn., 
general agent for the Pacific Mutual 
Life, has returned home from the na 
tional convention at Los Angeles with 
assurance that the observation of “In 
surance Day” the first Sunday in Octo 
ber of each year will be _ instituted 
throughout the country. Mr. Allison 
originated the idea last vear and Dr. W 


F. Powell of the Baptist Church in 
Nashville carried out the plan. It proved 
so acceptable that Mr. Allison presented 
the idea to the national convention and 
it was given the support of that organ 
ization 


BY-PRODUCT OF LIFE 
INSURANCE 


One of the by-products of life insur 
ance is found in the part it plays in the 
formation of character, especially in the 
case of a young policyholder. The 
young person who lays the foundation 
of an estate with life insurance is giving 
up the passing fancy of today for the 
greater gain of the future. He is giv 
ing himself the kind of discipline that 


will help him to solve many of the prob 


lems he will meet in future years rhe 
character development which he re 
ceives from the formation of thrift 
habits will influence his entire career 
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LIFE AGENCY CHANGES 








NEW DEAL IN NEW YORK CITY 


Hugh D. Hart of Little Rock and 
Gerald Eubank of Detroit to 
Have Aetna 


LITTLE ROCK, ARK., Aug 
announced here that the general 

ot Campbell & Hart, who have 
represented the Aetna Life in Arkansas 
tor a number of years, will change to 
Gordon H. Campbell & Co., following 
the removal of Hugh D. Hart of the 


13.— 
It is 


avenc\ 


agency firm to New York City, where 
he will enter into partnership with 
Gerald Eubank, manager of the Canada 
Life at Detroit. The two men will be 
associated in the general agency of the 
\etna Lite in New York City as its 
head. Mr. Hart is 34 vears of age and 
has been in the life business in Little 


1912 He came here from 
The New York City gen- 


Rock since 


(Arkadelphia. 


eral agency has been running at rate 
ot $40,000,000 a year. Mr. Hart before 
g , N Vor! 1] Ses 
going to New ork Citv will conter 


with the officials of the Aetna Life at 
Harttord. He has received an invitation 
to address the agency convention of the 
\etna Life managers to be held at Hot 
Springs, Va., After spending 
a year as a local agent at Arkadelphia 
he took a law course in the U 
or Arkansas He then became 
ciated as claim adjuster of the Gordon 
H. Campbell Company, which has the 


Sept. %. 


niversitv 


asso 


casualty department of the Aetna Life 
In 1912 he and Gordon H. Campbell 
formed a partnership under the name 


ot Campbell & Hart and took the gen 
eral agency for the life department of 
the Aetna Life in Arkansas. Mr. Hart 
has attained distinction as a citizen of 
Little Rock, being a director of the W. 
B. Worthen Company. He was for 
several years president of the City De- 
livery Company, was twice president of 
the Little Rock Rotary Club. He is a 
trustee of Henderson-Brown College of 


Arkadelphia and a member of several 
clubs and organizations The Aetna 
Life in Arkansas led the state last veatr 
in new business. 
Has Made Brilliant Record 
Mr. Eubank has attained great dis 
tinction in Michigan agency life circles 


and is regarded as a very strong man 
Mr Eubank, who has devoted his 
time to life insurance for the 
began work at the age of 16 with 
the Armour Packing Company in Kan 


past ten 


vears, 


sas Coty At the awe of 18 he joined the 
ivy for term of four vears on con 

pletion of which he became associated 

with the Connecticut Mutual Baltimore 


agency and soon became its leading pro- 


ducet In 1915, at the age of 22, | 1 


came general agent for the same com 
pany in Virginia and held that position 
until the outbreak of the World War 
when he was commissioned as assistant 


« 
? 
vinaster mn the navy He served over 


seas and was connected i pe d wit! 
the administration of war risk insurance 
At the close of the war he be e¢ as 
sistant superintendent of agencies tor 
the Massachusetts Mutual in” which 
capacity he worked for about a vear and 
halt t ng take tl ud 
ship ‘ the Detroit wens e | 
da Late During his s ‘ ey 
M kubank led the ¢ | 
epresentatives n ersonal 4 
ul has since personal “ ! 1 ¢ 
cess of a nulhon a vear wit ‘ {i 
thre st halt t 1424 I ll i 
panl t 
M Kubar soa emis ‘ , 
tl clubs in) Detroit cdot st 
‘ ’ ira] « CoOMmMMCres ‘ He 
itive ot Texas 
VILE SET CCEED OLD AGENOGY 
NEW YORK, Aug. 13—The Act 
! has at ounced t t bean ™ 
l e New York office « the ck Wie 
Wt laced madet i 


the succeeding firm to be known as 
Hart & Eubank. 


rhe personnel of the new agency wil 








be Hugh D. Hart Little Rock, Ark 
Tl rt ri ( , 
tr the 
A. Eul 
( ree 
Phis m 
\ « Rie 
York (¢ 
is bee wit! 
the kK lor more 
than 25 vears, will retire Mr. Rein- 
mund, Newark or nearly 
i quarter 1 suddenly 
last May, s sfer 
to the New 
The Mi we cy has 
been one of the few Ssolk m 
New York City where an exclu 1 
tract is an extremely valuable franchise 
on acount of the amount of excess busi- 
ness At the rate business is being writ- 


ten thus tar the 1924 record of the 
agency will 
new business 


exceed forty 


VOLUNTEER STATE’S CHANGES 


Several Agency Appointments 

Announced by Tennessee Company 

in Several Fields 

The Volunteer State Life, of Tenn 
appointed R. M. Anderson 
ville, Fl 
the northern part of the 
e war Mr. Andersor 
American 


essee, has 

as general agent at lacksor 

to supervise 
During th 


State. 
resigned as actuary of the 
National at Galveston to engage in i 
Houston, Tex. He has been 
successful as a personal producer 
Murray P. Eidson has been appointed 
general agent at Dallas, Tex., tor th 
citv and several adjacent counties. Mr 
Eidson l 


work at 
veryv 


has established a od rec 
a personal producer since entering the 
business in 1918 

r. W. Scales and J. C. Rodehaver have 
been appointed gene ral agents at El Paso 
Tex., for the western part of the 
Mr. Scales is also general agent in the 
territory for the Marvland Casualty. Mr 
Rodehaver is devoting full time t the 
life insurance business 

Robert H 
general agent for the 


Pentz has beet ippomte 
extreme nor 
parts ol Texas “ } 
‘t. Worth Mr. Pentz was 


manaver or the same 


northwest 
quarters at Ft 
formerly agency 
territory for another life « Npany 


GEORGE H. ALLEN RETIRING 


District Agent of the Union Central Life 
at Bellefontaine, O., One of Its 
Oldest Representatives 


listrict awe ( 
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American National Insurance Company 
OF GALVESTON, TEXAS 
WwW. L. MOODY, JR. SHEARN MOODY, 


President Vice-Presiaent 


FINANCIAL STATEMENT JUNE 30, 1924 


LIABILITIES 


Ww. J. SHAW, 
Secretary 


ASSETS 


Real Estat Chwne © 1,104,974 Net Reserve (Americar Ex 
Mortgage Loans First Lier perience Table, 3 & : ©.) $15.0385.159.00 
Real Est 6,516,988.7 Reserves for Death Losses 
ral | 2 Pr ss \ ent 
I s I hol s 0 A sted I a 131,313.00 
s ( s P $ 1,816,922 Reserv Ta i bD 
I s 4.87 143,694.88 
Cas ] ks L4le M ‘ I 215,658.4 
i ; LD PS (D { ~ k s ‘ 
24,844. Assig I 
I D \ 3 i Ss 7582.98 
D P y L's ‘ _ — I 
Pre s (N 76,01 J 5 007,582.98 
Ass $15 408.31 Total I ties $18,533,408.31 
GAINS MADE DURING FIRST HALF 1924 
Incr n Insurar n Force $16, 722,438.00 
nerease in A i Ass 1,462,819.82 
I ~ Surplus Securit I S411 
TOTA AID POLI HO ) 
INSURANCE IN FORCE TERS SINC] IRGANI ADMITTED ASSETS 
TUN ; ‘ ZATION $is 408.31 
S2 -4 4 Ps ; 
oO y 1 r » A nt Ir rance ¢ M I y 
Insurable Perso 
HOME OFFICE BUILDING 
tes in Twent ne States and the Re e « 
Gross Income Averages, $726,612 per M 
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Shortening The Selling Process 


UR SYSTEM of obtaining “leads” for our Agents has been cited 
as one of the most successful in operation. 


This service is part of our comprehensive program of Home Office 
cooperation which is of genuine practical value to our men in the field. 
Service to policyholders is also the best kind of service to Agents. 
Our Policyholders Service Department offers, among other things, 
the health service of the Life Extension Institute free of charge. 


For information concerning Agency opportunities, address: 
T. LOUIS HANSEN, Vice-President 


The Guardian Life Insurance Company 
OF AMERICA 
Established 1860 under the Laws of the State of New York 


Home Office: 50 Union Square, New York 














Eureka-Maryland Assurance Co. 
Of BALTIMORE, MD. 
Incerperated eo Maryland, 1682 
Standard Ordinary and Industrial Policies 


]. N. WARFIELD, 
T, Medical Dtrecter 


De. J. H. IGLE 


. C. MAGINNIS, President 
. BARRY MAHOOL, Vice-President 
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GROWTH. 


Behind West Coast Life lie eighteen 
years of consistent growth—suc- 
cessful years in which it has built 
soundly and surely. 


Its assets have increased 40 fold; its 
insurance in force 120 fold. Its scope 
of service has been steadily broad- 
ened through pol.cy improvements. 
Farsighted insurance men will ob- 
serve for themselves the advantage 
of a connection with this growing 
institution, 


Wesr Coast Lire 


INSURANCE COMPANY 
HOME OFFICE - SAN FRANCISCO 











“The Capitol Life Insurance Company desires to obtain the 
services of good, reliable agents in all unoccupied territory. 
Please address the company for further information.”’ 


The Capitol Life Insurance Co. of Colorado 
Clarence J. Daly, President 


Denver, Colorado 








Ninth in the U. S. A. 


- 

In 14 years this Company developed an accident and 
health business that placed it in 9th place among all the 
companies of the United States in amount of disability 
claims paid. And it is now making equal progress in the 
7 development of the Life Insurance Department. 


BUSINESS MEN’S ASSURANCE COMPANY 


W. T. GRANT, President KANSAS CITY, MISSOURI 














EQUITABLE LIFE OF IOWA 


Now Occupies Its 


NEW 18-STORY 
HOME OFFICE BUILDING 


In Des Moines 


With increased facilities, it is now 
better prepared than ever before 
to render service to its policy- 
holders, agents and friends. 




















Million Policies Now In Force 


Only four other life insurance companies 
in America have more policy contracts in 
force than this company. The following 
figures show its remarkable growth in the 
last ten years: 


Jan. 1, 1914 Jan. 1, 1924 
ee $ 7,804,830 $ 40,123,271 
Policies in Force... 503,302 1,552,803 
Insurance in Force 73,455,636 351,149,583 





Attractive opportunities open to competent agents in Ohio, Indiana, 
Kentucky, West Virginia, Pennsylvania, Michigan, Illinois, Missouri. 


The Western and Southern Life Insurance Co. 


W. J. WILLIAMS, President CINCINNATI, OHIO 














underwriter, having been for some time 
manager of the Indianapolis office of the 
Phoenix Mutual Life. Mr. Sharpe’s 
work in his new position will be largely 
the development of the field force out- 
side of Indianapolis, appointing and in- 
structing agents. He will conduct a life 
insurance school for the new members 
of the organization. 


J. D. Norton 


The Union Central has recently ap- 
pointed Junius D. Norton, agent at New 
Orleans. Mr. Norton comes to this 
field with a considerable amount of ex- 
perience as he was formerly assistant 
general agent of the Massachusetts Mu- 
tual at Nashville, Tenn. He left that 
position to enter the service of the 
United States Army during the World 
Nar. He served abroad and established 
an enviable record. Unfortunately the 
service injured his health due to his 
being gassed, but it has now reached the 
condition where he can again join the 
ranks of the life underwriters. 


J. A. Matlack and J. L. Mahard 


John A. Matlack, 
with the Kansas Life, 
general agent of the 
St. Louis in Kansas City. John L. 
Mahard, who was formerly with the 
Standard at Marshall, Mo., has been 
transferred to Kansas City as a general 
agent. 


who was formerly 
has been appointed 
Standard Liie of 


E. T. Hall 
Emmett T. Hall, formerly with the 


Cotton States Life, has been appointed 
general +: ent for the Minnesota Life at 
El Paso, Tex. 


T. J. Gasque 


T. J. Gasque has been appointed gen- 
eral agent at Marion, S. C., for the Pilot 
Life. Mr. Gasque became a member of 
the agency force at Florence, S. C., in 
January, planning to devote only part 
of his time to insurance, as he was hold- 
ing a position in a local bank. Later 
he decided to give his full time to in- 
surance, and he is now appointed gen- 
eral agent. 


B. Von Damm and S. C. Thompkins 


Bertram Von Damm, for the past 18 
months manager of the San Francisco 
branch office of the Missouri State Life 
and prior to that time for five years 
general agent of the company, has re- 
signed and will hereafter devote his time 
to personal production for the company. 
Stewart C. Thompkins, who has been 
manager of the Seattle branch for the 
company, has been transferred to San 
Francisco to succeed Mr. Von Damm. 


L. G. Saunders 


L. G. Saunders, well known life under- 
writer and formerly supervisor of the 
New York office of the Provident Mu- 
tual Life, has joined the San Francisco 
office of the Equitable Life of New York 
as assistant manager 


Montana Life Appointments 


The Montana Life has appointed 
Charles (¢ Wilhelm general agent at 
Billings, Mont., succeeding is FE. Erick- 
son. The territory has been increased 
to include Yellowstone, Carbon, Freas- 
ure, and Big Horn counties. Mr. Wil 
helm has been engaged in the general 
insurance and real estate business in 
Billings for many vears, formerly being 
in charge of the Penn Mutual agency. 

Robert Noe has been appointed gen- 
eral agent for Gallatin, Park, and Madi- 
son counties, with headquarters at Boze- 
man. With a clothing concern Mr. Clark 


has had long and successful experience 


as a salesman, and has just completed ' 


an intensive tr: aining in insurance work 


at the company’s home office 


Home Life Appointments 
Clinton Fraser, president of the First 
National Bank at Blvtheville, Ark., has 
opened a district office for the Home 
Life of Little Rock in that @tate. J. E. 


August 14, 1924 


Patty has been appointed district agent 
at Fort Smith for the company. He has 
been manager for the telephone com- 


pany there for many years, and is closely 
identified with the business and civic 
liie of that city. 


H. L. Edwards and G. R. Machart 


The Northwestern National Life has 
opened district offices in Grand Forks, 
NX. D., with H. L. Edwards and George 
R. Machart in charge. The Grand Forks 
office will cover the four adjoining coun- 
ties. Mr. Edwards was formerly with 
the Equitable Life of New York 


E. B. Delzell 


E. B. Delzell, who has been superin- 
tendent of schools in Shenandoah, Ia. 
for five years, has been appointed dis- 


trict agent for the Mutual Trust Life, 
with headquarters in Shenandoah. Mr. 
Delzell’s territory will consist of Page, 
Fremont and Mills counties. 


John Schommer and Louis Lensmeyer 

The Franklin Life of Springfield, II1., 
has appointed John Schommer of Little 
Chute, Wis. and Louis Lensmeyer of 
Manitowoc, Wis., district managers. Mr. 
Schommer has been with the Franklin 
Life just one year and Mr. Lensmeyer 
only ten months, but both are members 
of the $100,000 club. 


Earle Hamrick 


The Central States Life of St. Louis 
has announced the appointment of Earle 
Hamrick of Rockford, Ill, as general 
agent for that section. During July, his 
first month on the job, Mr. Hamrick 
sent in $73,000 of personal business for 
McVoy month. 


P. B. Hobbs 


Pr. B. Hobbs, who has been connected 
with the P. L. Girrault Agency of the 
Equitable Life of New York in Chicago, 
has been appointed associate manager. 
Mr. Girrault has been in bad health for 
time. 





some 


A. P. Hanson 


\. Hanson has been promoted from 
the Coder Rapids agency to manager- 
ship of the Mason City agency of the 
Peoria Life, under District Manager 
Jenkins. This is a thoroughly estab 
lished territory in which the Peoria Life 
has a large number of policyholders. 
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BUFFALO LIFE SCHOOL ENDS 


Graduates Class of 114 After Successful 
Sessions, $3,000,000 Business Being 
Written by Students 


BUFFALO, N. Y., Aug. 12.—With the 
formal closing of the summer school of 
life insurance salesmanship held this 
summer at the University of Buffalo, 
Griffin M. Lovelace, who has been in 
charge, expressed himself as satisfied 
that the Buffalo students had in every 
way equalled performances of past 
schools of this nature. From the stand- 
point of attendance the class broke all 
previous records with a graduating class 
of 119. The previous high record was 


made by San Francisco with 114. Clos- 
ing exercises were held Aug. 9. Dean 
Marsh of the college spoke, urging the 


men not to end their search after knowl- 
edge with the closing of this class. He 
pointed out to them the need for every 
protessional man to round out whatever 
education and technical training he may 
have with general studies which mav 
improve his ability to present his project 
and his understanding of human nature 
and the psvchology of selling. Specif 
ically, Mr. Marsh urged the students to 
take up some of the night courses ‘at the 
college in the fall, recommending 

classes as those in economics, investment 
analysis, English composition, effective 


such 
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speaking, psychology, personal salesman- 
ship 

Mr. Lovelace told the students that 
pr had acquitted themselves and their 

ity with credit in attendance, attention 
and effort. He emphasized the necess- 
ity for keeping up the pace they have 
been setting for themselves in writing 
ipproximately $3,000,000 worth of lite 
insurance since the commencement ot 
the class. 

At a luncheon meeting Friday noon 
of the students and their instructors, 
Joseph D. Bookstaver, general agent ot 
the Travelers New York — urged 
the students to affiliate with the National 
Alumni Association of Standard Life In- 
surance Schools, now composed of grad- 
uates of New York University, Carnegie 
Tech., University of Oklahoma, Univer- 
sity of Washington and summer schools 
in various cities. . 


PLEASED WITH THE RECORD 





President Cross of the Columbia Life 
Comments on the Business of 
the Year 


In discussing this year’s business, 
Summer Cross, president of the Colum- 
bia Life of Cinemnati, stated that it 
had been very satisfactory indeed. There 
has been an increasing ratio of net gain 
which has been pleasing to the direc- 
tors. The business of July 1924, has 
been 100% over that of the correspond- 
ing month last year. Mr. Cross has 
been very well pleased with the capabie 
selling of his field representatives as 
reflected in the lapse rate. While pres- 
ent business conditions have resulted in 
some policies going off the books, they 
ire not going off any faster then they 
were during periods when business con- 
ditions were probably better. It is evi- 
dent that his salesmen are using con- 
structive methods 

It is specially interesting to note that 
portions of Kentucky where the Ford 
mines are located, have shown a very 
noticeable increase in production due 
to the fact that these mines are being 


operated at full time. A continuation ot 
this condition is apparently pron ised 
or some time. It is the belief of Mr: 


Cross that such situations as this are 
hopeful omens for a general revival in 
husiness for the fall months 


Call Pension Act Unconstitutional 

Che old-age pension act, passed by the 
last Pennsylvania legislature, was de- 
clared unconstitutional by the county 


court at Harrisburg last week, on the 


LIFE 


ground that the state constitution pro- 
vided only for military pensions. While 
the old-age pension act is regarded as 
paternalistic, the court decision stated 
that this did not enter into the action. 
The mothers’ assistance act is unim- 
paired by the decision, which will be 
appealed by the attorney general's de- 
partment. 


Aetna Detroit Office Expands 


R. H. Macauley, general agent of the 
Aetna in Detroit and surrounding trri- 
tory, is removing his offices to the 22nd 
floor of the new First National Bank 
building. 

The unusual production record made 
by Mr. Macauley the past two years has 
rendered increased office space a neces- 
sity. In 1923 Mr. Macauley’s agency 
doubled its business in 1922, and so far 
in 1924 the agency is producing at the 
rate of 100 percent better than its 
phenomenal record of last year 


Opens Women’s Department 


James A. Church, manager for the 
Mutual Life of New York, at Columbus, 
Ohio, has epeaes a women’s department 
in charge of Mrs. Susan L. Jenks. Mrs. 
Jenks’ te Boe who was one of the 
large producers for this agency, and a 
member of the $200,000 club, died 
Christmas night Since that time Mrs 
Jenks has been writing insurance. She 
formerly taught in the Columbus high 
school. She is assisted by Mrs. Florenc« 
H. Willison, who was a teacher at Ohio 
State University. This department 
wrote $33,000 the first month 


Merger Results in Big Gains 
\LTIMORE MD. Aug 12 \ 


gain of approximately 25 
business for July over the same month 
ot last vear 1s announced bv the Eur 
eka-Maryland Assurance Corporation 
The local company has been making 
rapid strides since the consolidation ot 
the two companies and bids fair to end 
the year with one of the largest gains 


in business of any company in the coun- 
tr\ 





percent Mm 


Insurance Executives Invited 


Vice-President C. H. Remington of the 
Aetna Life and affiliated companies is 
sending out personal invitations to the 


insurance executives in New England to 
attend the advertising conference of the 
New England Advertising Clubs to be 


held in Hartford Nov 15-18 \ group 
meeting will be devoted to insurance, and 
insurance executives experienced in ad- 
vertising success will have prominent 
parts on the progran 
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CAN USE STOCK POLICY PLAN 


Supreme Court Denies Stay in Kansas 
Mandamus Proceedings Pending 
December Hearing 


TOPEKA, KANS., Aug. 13.—The 
upreme Court has denied a stay 
ind the Union National Life of Kansas 
City, Kans., can proceed to sell its stock 
vith life insurance policies in this state 
When the appeal of the state from the 
decision of the district court of Shawnee 
county was filed the state sought a stay 
1 the peremptory writ of mandamus un- 
til the supreme court had heard and de- 
termined the case The supreme court 
set the case for hearing in December 
sut refused to stay the writ pending the 
hearing. 

When the Union National sought a 
certificate of authority it complied with 
the ordinary legal requirements and de- 

nanded a certificate. The superintend- 
ent of insurance refused to issue it be- 
cause the company proposed to sell its 
stock with its policies and also on ac- 

ount of the graded policy it proposed 
to issue. The company then broucht the 
lit ies a peremptory writ of mandamus 

» compel the issuance of the certificate 
The district court granted the writ and 


Nansas S 


the state has appealed to the supreme 
court to determine whether or not the 
superintendent of insurance has any reg 
ulatory powers over insurance com 
panies and any discretion in granting 
licenses to do business 


WESTERN LIFE HOLDS OUTING 





Members of President's Club Enter- 
tained at Spirit Lake With Good 
Times and Inspiring Meeting 


The annual President's Club outing 
of the Western Life of lowa was held 
at Spirit Lake, lowa, with the com- 
pany’s star producers ge tor the 
conterence Sunday and Monday were 
given over to recreation of various kinds 
including steamer trips over Lake Oko 
boji and launch parties over Spirit Lake. 
A fishing contest with 16 contestants 
was held Monday morning, with prizes 
tor winners. A total of 62 game fish 
were caught during the 5-hour period 
of the contest, the largest fish prize gz0- 
ing to Medical Director M. L. Turner 
The boat with largest number of fish 
was that occupied by S. Y. Baldwin, one 
of a vice-presidents of the club, and 
R. F. Palmer, secretary. Monday even- 
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To a Young 


LIFE INSURANCE MAN 
On the Way Up 


HE man to whom this advertisement is addressed 
is not looking for a job. He probably has one. 
But he is looking for an opportunity. 

He has his feet on the ground and knows the value 

of time well applied. He realizes the future to be 

carved out for himself through the medium of the 

right company tie, coupled with the proper sort of 

help in getting started. Above all, he has a clean 

record and knows the meaning of team work. 

He is 25 to 35 vears of age and married (though 

this last is not imperative). He has had a success- 

ful experience in personal production. If he has 

assisted in finding and training men new to the 

business, so much the better 


If this man is you, write to the address below. If we 
can not point the way to increasing your personal in- 
come, we will not encourage you further. Our organiza- 
tion is given a fine reputation by those who really know 
and our past record speaks for itself. 


Make your first letter tell the whole story. General 
Agency opportunities are now open in Ohio, Pennsylvania, 
Michigan, Indiana, Illinois, West Virginia and Kentucky. 


Address in confidence: 


H. M. MOORE, Vice-President 


THE CLEVELAND LIFE 
INSURANCE COMPANY 


WM. H. HUNT, President 
Home Offices Cleveland, Ohio 











A Policy You Can Sell 


A $5,000 Policy In THE UNITED LIFE 
and ACCIDENT INSURANCE COMPANY 


PAYS 


from certain SPECIFIED 
ACCIDENTS. 


$50 PER WEEK, direct 
to the insured, in case of 
total disability as a result 
of accidental injury, for 
a period not to exceed 52 
weeks; and after that $25 
PER WEEK throughout 
the period of disability. 


$5,000, the face of the 
policy in case of death 
from any cause. 


$10,000, or. DOUBLE 
the face of the policy, in 
case of death from any 


ACCIDENT. 


$15,000, or THREE 
TIMES the face of the 
policy in case of death 


A Sound, Conservative 
New England Institution 


United Life and Accident Insurance 
Company 


Home Office, United Life Bldg. 
Concord, N. H. 
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ing at the Knight Templar hotel the ing closed Tuesday evening with a ban- 














———----—~- - ~- entire party enjoyed a chicken dinner quet at Orleans hotel, with Assistant 
followed by presentation of diamond and Secretary Harry St. John acting as 


gold pins to the members of the Presi- toastmaster, Dr. W. L. Bywater as the 


° dent’s Club by President Jamison. The | principal speaker, B. B. Brown present- 
evening was completed by an old-fash- ing the toast of the evening—“Ou: 

u ers ioned dancing party as a courtesy of the President.” The entire group’ were 
hotel management. dressed’ in large sombrero straw hats 

formal meeting and red bandanna handkerchiefs All 


Tuesday afternoon a 
officers ot the 


was held in the Orleans Auditorium. present, including the 

. . . . . > ? = 7 . . = . on i< ting ac th 
Our princi 1 stron int is Rev. J. E. Wolfe of Des Moines gave company, voiced this meeting as_ the 
. - € wie . the principal address, “The Profession most enioyable of any held since the 
the will to give a service which of Life Insurance.” Other inspiring first Presidents’ Club meeting, _ tive 
by 4 ‘ cS re » < » 4 > Sj » < is ) *s s avo. d re *j ‘Ss iro OwWse Minne 

will be appreciated by our own talks were made by President Jamison, years ag \gencies from Iowa, 
PP y District Managers F. O. Gregg, J. A. sota, South Dakota and Nebraska par 


The om- 


ticipated in the meeting 


staff and respected by others. Best and Dr. M. L. Turner. 


Operating in the great State of 
Texas, the Home Office is able 
to render a type of personal 
service to Agents that is un- 
beatable. Writing all modern 
policy forms, the Company of- 
fers choice territory to Agents 
of ability. 





“Conscientious Co - operation 
given Ambitious men, with or 
without previous experience.” 











HOME OFFICE 
F. & M. BANK BUILDING 








Southern Union Life 


OF 
Honor Whitney at Sioux City 


| FORT WORTH, TEXAS 


J. L. Mistrot Tom Poynor gaining momentum every day, declared for 12 years before joining the forces oi 
President Vice-President Rk. E. Whitney, inspector of agencies the Brandeis department store there, 
for the New York Life, speaking at the as credit manager five years ago, will 
l annual convention of agents of the com- again enter the insurance field there, and 

northwestern lowa, northeast- has secretary-treasurer of the 


Cramer Joins Mutual Interest Life 


Guy H. Cramer, who was one of the 


Business conditions throughout the 
best known insurance men in Omaha 


middle west are on the upgrade and 














become 








pany in 
ee (Crt! Nebraska and South Dakota at Mutual Interest Life, now being organ- 
# Sioux City Saturday. ized in Omaha. 


4 Prospects for good crops and fair 
| prices tor farm products are desponsible 
Xow tor the improvement, asserted Mr. 
% Whitney. The middle west farmer stands 
() to gain $1,000,000,000 as the result of 
the upward price of farm products, he 


Nebraska Guard Seeks Policy 


Nebraska has joined the rank: 
states whose national guards have placed 
large lines of group insurance, applic 
having been made by 








Why Y Men Should _ : 
y oung en ou ~ asserted. The fact that business of the a. + eal policy m agg preneclber 
B I A t Se) company so far this year has increased me ite. The Nel ae 1€ - ——. 
ecome nsurance gen Ss Noy} 30 percent over last year’s total at this ma aa 4 sonenn ti po divi i r 
“#S) time and has established a record in the emcee - , ; pete m t, f snag By res pen 
Seven Reasons for Life Insurance Career Nx history of the company was ee I ee ee 
nti bot ~ vil ne oe ee of the eastern states, but this is believed 
_— — 7s~T. © ° a4 we thi 25 agents ; ; reg = tO be the first in the west or middle west 
Lire INSURANCE is founded on the in | ore Gomme S88 agente ond canpteye a 
. : On of the branch office attended. The con- Distri : 
highest ideals. NY vention took the form of a celebration istrict Agency Meeting 
: iad wie . ° p K of the 40th anniversary of Mr. Whit- The Des Moines Life & Annuitv held 
It is capable ol yielding a good income and nd ney’s connection with the company. its district agency meeting at Water- 
the satisfaction of accomplishment. Ne mmr loo., Aug., 9. 
It off peated f 1] leorshi "ad Chicago Insurance Directory ~—-——— 
TS OD 4 *S 10 *< 2aders Do apy ies ia . i 
oO ¢ rs Oj por unities tor real le aC e ] fe Phe 1924 edition of the Chicago In- Sends Out Vorys Address 
It brings the insurance producer in close ’ surance Directory published by Trt M. A. Hyde, chairman of the insuran: 
¢ . a : itl I 1° | ~Inece ¢ 1 I j y I uSi- an NATIONAL UNDERWRITER is now off the ee an Neb. chamber 
association witn yg DusiIness and D1g DUS rs press. This is a complete insurance di- : or 06 tie anaes oe tee en 
Casualty Insurance as Affected by Spe 


ness men. 35 rectory of the city giving the names of 
4 





ae ° ° . 2 | Is Kf the insurance agents, the companies | ¢jial Insurance Taxes.” delivered by A. I. 
It requires education in business methods, yabé? | they represent, a list of all the brokers | Vorys at the national chamber of com- 
law and finance 4@' | and suburban agents. There is in addi- merce meeting in Cleveland. This was 
: ; : Pn| tion a directory of the leading insurance | # Strong protest against the injustice 
It is a field for workers, not shirkers. Nop? | men of all classes in the city. This is | being practiced on insurance through the 
: i wai . — ne a compendium of insurance information ‘#X¢* levied against companies 
It is an alluring and practical calling for Gu | of Chicago and Cook county that is @ | ryrther eryatallizing sentiment enone he 
wi ‘ ital a : = a ae on * sult t crTysts L . Se Iment among 1 
men ol dynamic energy. os very valuable reference book. surance men that something ought to be 
ee done about this at the coming meeting 
= of the legislature. Because the general 
a : , 
Vx Pittsburgh School at Kansas City public pays these taxes without knowing 
1 jn . — . ° t. legislat ; j t efforts to re ce 
ya 4 The Pittsburgh University school of ats a ee a4 Nr ay Bacay of 
wa life insurance salesmanship at Kansas | them where they will be paid ented 
rm City, Mo., is- gaining in numbers. The sciously by the insuring public 
Yo), school opened Aug 4 with the required 
4 . “waite wes 
Lire INSURANCE COMPANY ny 60 members signed up. Monday morn- Kansas Nominations Made 





ing, Aug. 11, there were more than 100. 
y) About 15 are from out of the city. One 
NY) is a veteran life insurance salesman from 
Houston. After the first day he declared 


The Kansas primaries are over and 
William R, Baker is the Republican 
nominee for superintendent of insuranc¢ 
and F. L. McElroy of Oswego is the 


OF BOSTON. MASSACHUSETTS 


Over Sixty years in business. Now insuring nearly Two Billion 








dollars in policies on 3,500,000 lives. ry 























he had already had his money’s worth— 
and he is working, following the direc- 
tions punctiliously. About half of the 
men are brand new, or comparatively 
new, in the business. 


Democratic nominee for the place. Kan 
sas ordinarily is so strongly Republican 
that it seems probable that Capt. Baker 
will be elected to a second term without 
much trouble. He has been superin 








witas 
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tendent of insurance now nearly two 
ears and was in the department as as- 
sistant superintendent a year or more 
under F. L. Travis. He formerly was a 
fire insurance agent and lawyer and for 
a time was connected with the Liberty 
Life in Topeka Mr. McElroy is state 
agent for the Marquette. National Fire 
with headquarters at Oswego 


Mississippi Valley Notes 


Office stenographers, executive officers, 
igents, special agents and clerks of the 
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Old Line Life of Milwaukee mingled for 
the day at the finest annual outing yet 
Staged by the company The picnic was 
held at Muskego Lake, near that city, 
and the office was closed for the day. 

“Schmitty.’ the cute little bear cub 
mascot of the Clifford L. McMillen & 
Associates home office general agency 
of the Northwestern Mutual Life of Mil- 
waukee, has been presented to the Mil- 
waukee zoo He attracted a great deal 
of attention during the annual agents’ 
convention of the company, being a star 
performer at one session and dedicates 
of the famous “Bear Song” of the Mec- 
Millen male quartet. 








IN THE SOUTH AND SOUTHWEST 








AMERICAN NATIONAL RALLY 


Galveston Company Will Hold Agency 
Convention Aug. 15-16—Meetings 
for Policyholders 


GALVESTON, TEX., Aug. 12.—The 
19th annual convention of the agents ot 
the American National of Galveston will 
be held here Aug. 15-16. At that time 
more than 300 agents will be in attend- 
ance from 22 states and two foreign 
countries on. the American continent, 
according to W. J. Shaw, secretary of 
the company. The sessions will be held 
at the Hotel Galvez and the company’s 
building. Surf bathing and yachting 
will be the features of the entertainment. 
The annual banquet will be given the 
night of Aug. 15. 

The American National also believes 
in having get-together meetings for its 
policyholders as well as its agents. Last 
week the company gave the second an- 
nual picnic to its policyholders and 
members of their families in Harris 
county at Houston. More than 37,060 
persons attended. There were plenty of 
athletic sports, dancing, swimming par- 


ties, boating, etc. The company takes 
the position that these outings aid in 
having the policyholders get acquainted 
with each other and “moulds them into 
one big American National tamily. Sev 
eral ot the company officials trom Gal- 
veston attended the picnic but there was 
no set program. 


American Life Reinsurance Rally 

The American Life Reinsurance of 
Dallas, Te xX., Was host to some 5 of its 
agents at a one-day get-together meet- 
ing in the company’s new home last 


week. While the meeting was strictly 
informal several inspirational talks were 
made. 

Henry Camp Harris, agency manager, 
presided over the meeting. He made a 


brief talk on _ finding 
proaching them, sales arguments and 
closing and delivering business. Presi 
dent A. C. Bigger told of the company's 
growth, the new home and why the 
company preferred to buy a palatial res- 
idence for its home office rather than a 
building in the crowded districts of a 
rapidly growing city 

Fred Strudel, Dr. Simpson and Mor- 
ton Bigger also made brief talks to the 
visiting agents. 


prospects, ap 








PACIFIC COAST AND MOUNTAIN FIELD 








AETNA LIFE’S COAST RALLY 


F. L. Wells, Assistant Superintendent of 
Agents, Addresses Producers 
of Gregory Office 


Thirty-eight members of the E. H 
Lestock Gregory agency of the Aetna 
Life at San lrancisco attended the fifth 
annual outing of the leading producers 

. the organization which was held at 
Wawona, Cal., July 31 to Aug. 4. The 
four days were spent in pleasure and 
business meetings 

Friend L. Wells, assistant superin- 
tendent of agencies of the company, who 
attended the Los Angeles convention ot 
the National Association of Life Under 
writers, joined the party and addressed 
the gathering on the subject “What the 
Aetna Is Doing.” Edward K. Strong, 
Ir., professor of psychology at Leland 
Stanford, Jr. University, gave two lec- 
tures on salesmanship. 


Northern Life’s Club Elects 


SEATTLE, WASH., Aug. 12.—The 
“Hundred Thousand Dollar Club” of the 
Northern Life of Seattle, which held its 
convention in Los Angeles, elected H 
LL. Quigley, president; M. L. Baker, first 
vice-president, and J. A. Comstock, sec- 
ond vice-president. Mr. Quigley and 
Mr. Baker are with the Seattle agency 
and Mr. Comstock is with the Spokane 
agency, making his home in Palouse. 


Agency Makes Good Record 
SPOKANE, WASH., Aug. 12.—Eight 


men of Spokane agency have qualified 
to attend the 65th annual convention ot 
the Equitable Life of New York at its 
home office Aug. 18-20, each having 
written at least $250,000 paid for busi- 
ness, covering not less than 30 lives, 
and collected not less than $9,000 in 


premiums this last year They are ¢ 
H. McCoy, lanage Jul s \sheim 
John W. Greb, assistant to Mr. McCoy, 


ill of Spokane; Al. E. Bauch, Lewiston, 
Ida I (5. Yates, St Maries, Ida 
lol EK. Laird, Yakima, and Fred H 


Coast Notes 


James A. Lawrence, who recently re 
signed the management of the San Fran- 
cisco office of the Home Life of New 
York, has entered the general insurance 
brokerage business in San Francisco. 

Richard E. Blood, for the past eight 
months district manager for the West 
Coast Life at Salt Lake City, has re- 
signed and returned to San Francisco 
where he is associated with F. A. Gesell 
in the promotion of the bank savings 
life insurance plan 





ACCIDENT AND HEALTH 











PRO RATA PAYMENT REJECTED 


Iowa Court Holds Accident Company 
for Full Amount in Case Involving 
Unusual Point 





DES MOINES, IA., Aug. 12.—An 
unusual decision was rendered in the 
district court at Marengo, Ia., in favor 
of the estate of the late G. P. Mohr of 
Victor, against the Interstate Business 
Men’s Accident of Des Moines. 

The suit involved the right of an ac- 
cident company to settle claims on a pro 
rata basis, where additional insurance 
has been taken without notice to the 
original insurer. Mohr carried $16,500 in 
accident insurance, $10,000 of which had 


been issued subsequent to the time he | 


applied for a policy with the Interstate. 
The company, on proof of the claim, 


offered to settle on a pro rata basis, pay- | 


ing approximately $2,200 on his $5,000 











We write a complete line of poli- 
cies—age one to sixty-five. We 
have all the modern features of 
life insurance. 


General Agency Openings In 


MICHIGAN: Dowagiac, Hillsdale, Adrian, Jack- 
son, Ann Arbor, Pontiac, Traverse 
City, Bay City. 


OKLAHOMA: Oklahoma City, Enid, Ardmore, 
McAlester, Okmulgee, Guthrie, 
Bartlesville. 


OHIO: Dayton, Cincinnati, Toledo, Cleveland, 


Sandusky. 


INDIANA: Indianapolis, Terre Haute. 


ILLINOIS: Springfield, Bloomington, Peoria, 
Decatur, Jacksonville, Joliet, 


Rockford, Waukegan. 


MISSOURI: St. Louis, Springfield, Joplin, Mo- 
berly, Jefferson City. 


[OWA: Des Moines, Council Bluffs, Sioux City, 
Davenport, Burlington. 


Farmers National Life Insurance 
Company of America 


A. O. Hughes, Vice-President in Charge of Agencies 


3401 South Michigan Avenue Chicago 














Life Insurance Company is a 
1845 for a distinct 


The Mutual Benefit 
mutual institution, founded in 
losses 


social purpose—the distribution of among 


many which to the individual would be overwhelming. 


Being a mutual company in fact as well as in name, 
its old policies, by application of the principle of 
retroaction, have been made as liberal as its present 


day contract. 





The 
Mutual Benefit Life Insurance Co. 


Organized 1845 
Newark, New Jersey 

















THE NATIONA L 











We have openings in Ala., Ark., Dela., D. c Fia., Ga., Til., Sy a Md., Mich., 


inn., N. M., N. C., Okla., » D., "W. Va. and 
Our Agents Have 
A Wider Field— 
An Increased Opportunity 


Because we have 
Age Limits from 0 to 60. 
Policies for substantial amounts (up to $5,000) for Children on variety of 
Life and Endowment plans, thus enabling parents to buy all of the Family’s 
insurance on the Ordinary, i. e. Annual, Semi-annual or quarterly premium 
plan. 
Participating and Non-Participating Policies. 
Same Rates for Males and Females. 
Double Indemnity and Total and Permanent Disability features for Males 
and Females alike. 
Standard and Substandard Risk Contracts, i. e. less work for nothing. 


THE OLD COLONY LIFE INSURANCE 
COMPANY of CHICAGO 


B. R. NUESKE, President 

















THE MUTUAL LIFE 


The Mutual Life Insurance Company oc New York has a 
record of EIGHTY YEARS of prosperous and successful busi- 
ness. It has passed through panics, pestilence and wars un- 
harmed, and to-day, as a result of eight decades of endeavor, 
offers financial strength, reputation, magnitude, leadership, and 
life insurance service. 


Those considering life insurance as 
a profession are invited to apply to 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York 

















Insurance Record, 1923 


New Insurance .. . $ 96,148,025 
Insurance in Force . . 719,421,634 


Increase of $58,623,876 which is 61% 


of the New Business 


New England Mutual Life Insurance Company 


of Boston, Massachusetts 

















Northwestern National Life 


Insurance Company 
Minneapolis, Minn. 


ID, 0.4466 aanee dete Legal Reserve 
DN snc ann eeda4 eke ne ew die $16,666,178.00 
I eiidied Kher sie ahd a eee . $1,427 ,367.00 
Insurance in Force............ . $173,309, 166.00 


The COMPANY has $109.37 of assets for each $100 
of liabilities 

Rate of Interest Earned, 1923 

Mortality, 1923 


Liberal direct agency contracts available in Pennsylvania, 
Virginia, Southern Indiana, Southern Ohio, and Kentucky to 
men of ability and record of successful results in personal pro- 
duction and organization. : 
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“thie This offer was refused and suit 
was brought. 

It was found by the plaintiff that the 
company had made a proposal to pay 
20 percent extra in case of loss provid- 
ing the premium was paid one year in 
advance. Mohr’s premium had been 
paid one year in advance and suit was 
brought for the face value of the policy, 
$5,000, plus an extra 20 percent, making 
a total of $6,000. Judgment was gr ranted 
for the full amount. It is said that the 
point of law involved in this case has 
never been decided by the Iowa supreme 
court and that very few similar deci- 
sions are on record in any state. 





Cases That Have Been Up Recently 
That Involve Health and Accident 
Insurance Policies 





Injury to Insured by Fall if Brought 
About by Illness Held Not Necessarily 
Caused by “Accidental Means”—Charles 
William Robinson carried an accident 
policy with the Aetna | Life for $7,500. 
It insured Robinson “against loss as 
herein defined resulting directly and in- 
dependently of all other causes from 
bodily injury effected solely through ex- 
ternal, violent, and accidental means.’ 

Robinson, it appears, was between 69 
and 71 years of age, and enjoyed good 
health with the exception of an attack 
of neuralgia accompanied by a dizzy 
spell about a year before his death. On 
the morning of his death he left his 
heme about 9 o’clock, and was discov- 
erea between 20 and 40 minutes there- 
after lying on his back in the street 
with his feet against the curb, with a 
deep cut in the back of his head. No 
one saw him fall, and no one actually 
knew how he got into the position he 
was in when found. He died as he was 
being taken to the hospital or just as he 
arrived there. 

“Accidental Means” Interpreted 


A this state of facts the Civil Court 
Appeals of Texas, in Aetna Life vs 

dion. 262,S. W.118,in reversing a 
judgment against the insurance com- 
pany for error in the instructions to the 
jury, and in stating what would and 
what would not amount to death by 
“accidental means” within the terms of 
the policy, in part, said: 

“On the facts of this case, if Robin- 
son slipped and fell upon the pavement, 
inflicting the injuries from which he 
died, his death would have been occa- 
sioned by ‘accidental means’; but if be- 
cause of a fainting spell, or some other 
bodily infirmity, he was caused to fall, 
thereby inflicting the injury, though the 
injury may have been the sole cause of 
his death, it would not necessarily fol- 
low that the death was occasioned by 
accidental means. If such an injury 
would naturally follow from a fall occa- 
sioned by a fainting spell or other 
bodily injury, not accidental in its nature, 
then death would not be accidental, 
within the meaning of the policy and 
would not be covered by the condition 
of this policy.” 

* 


* * 


Employment of Insured School 
Teacher as Forest Guard Held Change 
of Occupation and Not Recreational 
Within Terms of Accident Policy—In 
Goodell vs Northwestern Mutual Acci- 
dent decided by the supreme court of 
Washington, 226 Pac. 266, the plaintiff 
brought an action under an accident 
and health policy for the death of Roy 
H. Goodell. The latter was a school 
teacher and was classified in the policy 
as “principal of schools” at Entiat, 
Wash. 

However, during his vacation he se- 
cured employment with the United 
States government as a temporary for- 
est guard, in the Washington national 
forest. While so employed, and while 
engaged in fighting a fire he was killed 
by a rock rolling down the mountain 
side and striking him. The policy in 
question provided, among other things, 
as follows: 

“This policy includes * * * and contains 


‘GIVE SOME COURT DECISIONS 
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the entire contract of insurance except 
as it may be modified by the associa- 
tion’s classification of risks and premium 
rates in the event that the insured is in- 
jured after having changed his occupa- 
tion to one classified by the association 
as more hazardous than that stated in 
the policy, or while he is doing any act 
or thing pertaining to any, occupation 
classified, ordinary duties 


so except 
about his residence or while engaged in 
* = #” 


recreation. 
Said Occupation Was Changed 


On the facts as they have been out- 
lined the association claimed the in- 
sured had changed his occupation at 
the time of his death to one more haz- 
ardous than school teaching, and that 
his beneficiary was only entitled to the 
sum his premiums w ould pay for in this 
class. The beneficiary on the other 
hand, claimed that since the occupation 
of forest guard was not named in the 
manual it should not be allowed to re- 
duce the sum due below the principal 
sum named in the policy; and further 
that the insured was in reality engaged 
in a recreational pursuit at the time of 
his death which was excepted by the 
policy. In holding that there had been 
a change of occupation, and that the 
insured was not engaged in recreation 
at the time of his death the court, in 
part, said. 

Was Change in Occupation 


“The manual of risks designates for- 
est ranger as No. 6 hazardous occupa- 
tion. It does not in terms mention 
forest guard, whether temporary or per- 
manent, and for this reason it is argued 
on behalf of the appellant [beneficiary] 
that there is no provision or authority 
for reducing the amount of recovery 
below the principal sum of the policy. 
But the test of liability of the insurer 
is not so much by what particular name 
an employer may designate one’s service 
or position as it is the actual character 
of the services rendered with reference 
to the occupation mentioned in the 
manual. *** Forest rangers and guards, 
so called, are both under the supervisor 
and his deputy. As a matter of fact the 


technical difference between the two 
is small and need not be here de- 
xx * 


scribed. 


Employment Not Recreational 


“We are satisfied that there was a 
change of occupation within the mean- 
ing of the statute and the policy, and 
that the employment was not recrea- 
tional. Moreover, as already seen from 
the terms of the policy, it is not indis- 
pensable in the proper adjustment of 
this liability to depend on the clause 
relating to a change in occupation to a 
more hazardous one. Of equal import- 
ance are the words, ‘or while he is doing 
any act or thing pertaining to anv occu- 
pation so classified’. It cannot be said 
that the insured at the time of his death 
was not so engaged. The supervisor 
and his deputy both testified that he 
was, and they were the only witnesses 
who were present at that time.” 


Goes With the U. S. National 


Rosewell A. MelIvor has been ap- 
pointed actuary of the life department 
ot the United States National Life & 
Casualty of Chicago. The company rt 
cently started writing industrial and 
monthly pay life in connection with its 
industrial disability department. Mr. Mc- 


Ivor is a graduate of the University of 
Michigan, having taken the actuarial and 
insurance course under Prof. J. W 
Glover. He was actuary for the Na- 


tional Council on Workmen's Compen 


sation Insurance in New York, but for 
the last two vears has been assistant 
actuary of the American National of 


Galveston. 





Preparing for Expansion 
LINCOLN, NEB., Aug. 13—The Business 


Men's Protective Association is being 
examined by the representatives of the 
Nebraska insurance department, the first 


state examination since its organization 
preparatory to an expansion program 
which is planned The company is now 
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aking arrangements t enter Soutl Travelers the life department, and t) 
Dakota and Kansas and it is for this pur- Continental Casualty in the healt and 

se that the examination is being made. accident department 
I mpiet t f tl xa ap - - 
ication wil be made at once to the two Scott Heads H. & A. inion 
ates igen ir? ne ments now being 
osed. RB. B. Priest w an Meweth. William H. Scott has b ted 
i iz geney dire - ea . 
a di Wis ! 
. I s > 
Revokes Agent's License : ’ < 
NEW YORK Aug. 1 hie icense f ‘ ’ 
New York agent s be t ked by ! For 
Superintendent J. A. B ‘ i cl rf ‘ . ! K 
r au I i Ss 
ne failed t t i 
ad rhe ag s W Is h Le ! “ 
f tl Bronx, N. \ vho 1 sented th ‘ 








New Policies, Santon Sen Dividends, Sicsaies Cito and all iene in 
Policy Literature, Rate Books, etc. Supplementing the “‘Unique Manuai- 
Digest” and “‘Little Gem,"’ Published Annually in May and April respectively. 
PRICE, $3.50 and $2.00 respectively. 


CASH VALUES ARE INCREASED difference will be paid to the executors 
or administrators or such other persons 


Frudential Announces New Scale as shall have been designated by the 
assured Another new provision pro 


Which Went Into Effect Aug. 1— vides that the proceeds or any part of 

Comparison at Age 35 Made the proceeds of the policy may be paid 
in equal installments, each for such an 
amount as may be elected, to continue 




















Cash surrender values ot the Pru- 


Good Will 


and customer satisfaction are created 
through fair dealing and conscientious 
attention to a business of merit and 
quality. 


Our progress as a life insurance com- 
pany is being made on the basis of more 
than seventy-eight years of uninterrupted 
service to our policyholders and the 
public. 


THE CONNECTICUT MUTUAL 


LIFE INSURANCE COMPANY 
1846 Hartford, Conn. 1924 





dential are increased on all but the new | Util the proceeds, together with the 





interest, are exhausted, provided that 
the final installment shall be for the 
balance only of the proceeds and speci- 


half rate whole life policy and the 10 
and 15 year term policies. This increase 
is retroactive to all ordinary policies is- ! 
sued since August 1, 1907 and to inter- | fed interest. 
mediate policies issued since April 15. In the new total and permanent dis 
1919. ability clause instead of a stipulated 
The policy contract has provided for | time when disability shall start which 
a surrender charge not exceeding $25 has been six months, the following 


per $1,000 during the first 15 years and | Clause is substituted “The first pay 
$0.50 per $1,000 thereafter although the | Ment 1s to be made on acceptance of 
latter charge was seldom made. The | proof of claim and a like amount each 


new values carry a reduced charge up | Month thereafter during the continuance 
to the tenth year and the full reserve | of total disability of the assured prior 





thereafter. to the maturity of this policy.’ 
Samples of the new values compared 

with the old are given herewith Lincoln National Life 

Cash Values—Age 35 The Lincoln National Life has issued 
end a new rate book containing a number 
of Whole Life 20 Pay Life 20 Year End of changes The occupational ratings 
Year New Old New Old New Old have been thoroughly revised and the 
3 $31 $29 $52 $49 $ S87 $ 82 acceptability of the risk for disability 
5 60 56 100 95 169 160 is indicated in the tabl« A new table of 
10 136 129 232 221 396 376 heights and weights has been construc 
15 219 219 384 384 664 664 ted and inserted, and a table of premium 
20 311 311 566 566 1.000 1,000 rates for term policies, both with and 


without income disability, has been it 





NORTHERN STATES LIFE 


INSURANCE COMPANY 


Minneapolis, Minn. 
F. W. DALTON, President 


Write Home Office 
Exceptional Contracts. | Some Choice Territory 





NOW HAVE NEW PROVISIONS *“*tted 


New policy forms have been prepared 





for the endowment annuity at age 65 


Agents of the State Mutual Life Are 4nd separate values from those of th 


° ° ¢ . continuous premium endowment at ho 
Selling Policies With the Re- are given in the mew beck. The sub 
vised Features standard premium rates have been 1 
duced materially 
The life premiums under the 23 year 


Che State Mutual Life has now em- endowment policy have been reduced in 
bodied in its policies new provisions nearly all cases. The continuous monthly 
that were recently announced. One ot income rates have been made more 
the new teatures was the guaranteed nearly in accord with the value of the 


annuity under the continuous install- benefit for which they are paid. The 
ment with or without installment cer- ‘ble ef endowment: options has beer 
tain. The installment can be continued [Ge Mere com — . ay a 
during the life time of the beneficiary a jnuity option. A complete table of pas 
and should the beneficiary die before yents under the maturity options of the 
the amount of the installments paid is 23 year endowment policy has bee 





equal to the amount of the proceeds, the added 


EDW. G. SOURBIER CHAS. W. FOLZ 







President Secretary 
Age of this Life Insurance 
Institution a in force 





more than 
$74,000,000 


Ordinary " 
LIFE INSURANCE 


HUME OFFICE Indrenapetn 


14 Years! 






WHY? 


PUBLIC SAVINGS INSURANCE CO. 


Public Savings Building : : : : Indianapolis, Indiana 
PROTECTION FROM AGE 1 DAY TO 65 YEARS 








New Policy 


Disability Benefits of $15.00 per $1,000.00 
Waiver of Premium 
Broader Double Indemnity Clause 


Loans at end of Second Year 





ORGANIZED 1850 





INSURANCE CO. 


66 BROADWAY NEW YORK 














N: ATION: AL 


THE 


U NDERWRITER 


August 14, 1924 





New Policies 


New and appealing line of 
policies being written. 
Rates exceptionally attrac- 
tive. 
Unusua 

agents. 
Several splendid agencies 
open in Iowa. 


lcontracts to 


Write for information. 


Louis H. Koch, President 


NATIONAL 


AMERICAN 
LIFE INSURANCE COMPANY 


Burlington, Iowa 














ACTUARIES 








ONALD F. CAMPBELL 
CONSULTING 
ACTUARY 
160 N. La Salle St. 
Telephone State 7298 


CHICAGO, ILL. 








A. GLOVER & CO. 
* Consulting Actuaries 
Life Insurance Accountants 
Statisticians 
29 South La Salle Street, Chicago 








Suede & Examiners 
600 Gates Building 
Kansas City, Me. 


OHNE. HIGDON 
OHNC. HIGDON 








RANK J. HAIGHT 
CONSULTING 
ACTUARY 
616-813 Hume-Mansur Bidg. 
INDIANAPOLIS 
Hubbell Bldg. DES MOINES, IOWA 








EDERIC S. WITHINGTON 
CONSULTING ACTUARY 
948-949 Insurance 55 MOLES 1A Bidg 
Tel. Walnut 3761 DES 








J. McCOMB 
e COUNSELOR AT LAW 
CONSULTING ACTUARY 
Premiums, Reserves, Surrender Val- 
ues, etc., Calculated Valuations 
and Examinations Made. Policies 
and all Life Insurance Forms Pre- 
ared. The Law of Insurance a 


Specialty. 
Calcord Bidg. OKLAHOMA CITY 








H. NITCHIE 
. ACTUARY 


1523 Association Bidg. 19 S. La Salle St 
Telephone State 4992 . CHICAGO 








ULIAN C. HARVEY 
CONSULTING ACTUARY 
Chemical Building ST.LOUIS MO. 
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WITH INDUSTRIAL MEN 











NEWS FROM THE PRUDENTIAL 
Promotions Have Been Made by Ap- 
pointing Some of the Agents Assist- 
ant Superintendents 


Hale of Ardmore, 
strides in every 


Ernest O. 
Okla., is making great 
phase of the business. His increase of 
industrial has been so large that he has 
the honor of leading the agency staff in 
Division L. 

Agent Theodore W. Gault of Joplin, 
Mo., has received promotion to assistant 
superintendent in the same district. 

The work of Earl H. Bach of Peoria, 
Ill., in all branches of agency work has 
won for him a promotion to the Division 
J assistancy ranks. He is placed in 
charge of a staff at Peoria, Il. 

Agent Robert A. Cameron of the Chi- 
cago No. 3 District, appointed in October, 
assumed Division J leadership and ranks 
among the leaders of the company in 
this branch. 

R. E. Shull of the Denver, Colo., dis- 
trict, is promoted from agent to assistant 
superintendent, 

H. W. Hinds has been advanced from 
an agency in the San Francisco 1 district 
to the broader responsibility of an as- 
sistant superintendency. A. W. Pet- 
erson of the San Francisco 1 district gets 
a promotion from agent to assistant 
superintendent. 

John R. Plummer of Utica, N. Y., is 
promoted to the position of assistant 
superintendent, 

Charles H. Arrants, agent in the Lima, 
Ohio, district, is demonstrating to his 
fellow workers how to write ordinary. 
He is district leader in this respect. 

If a large average weekly industrial 
increase demonstrates one’s ability as a 
life insurance salesman then Harold J. 
Veon, an agent at Marion, Ohio, detached 
from the Mansfield, Ohio, district, can 
justly claim such distinction. 

A real debit “caretaker” is Clarence 
W. Wilson of Troy, Ohio, detached from 
the Springfield, Ohio, district, who car- 
ries arrears of but 6 percent, while his 
advance payments are over 430 percent. 

To be consistently in the “Merit But- 
ton” class is an achievement worth while. 
Agents Elmer C. Pierce and Morris Wein- 
berg, both connected with the Zanes- 
ville, Ohio, district, have been producers 
of this type for a number of years. 


Agent 


as well as a good condition of 
he is advanced te the position of 
superintendent. 


dinary 
debit, 


assistant 


Conservative’s Leaders 


Conservative Life of South Bend, 
following leaders for 


The 
Ind., announces the 
the year: 

Joint Results: 
Wester, South Bend, 
Martin, South Bend. 


Superintendent C. W. 
Ind.; Agent Joseph 


Net Placed Ordinary: Superintendent 
Cc. W. Wester, South Bend, Ind.; Agent 
Joseph Martin, South Bend. 

Ordinary Increase: Superintendent 
Cc. W. Wester, South Bend, Ind.; Agent 
Joseph Martin, South Bend. 


Monthly Increase: Superintendent F. F. 
Leonard, Agent Carl Baschab, Hammond, 
Ind. 

Collection Percent: 
L. T. Hite, Anderson, Ind., 
lan, Acting Superintendent Elwood., 
tie; Agent J. D. Stansbury, Elwood. 

Arrears Percent: Acting Superintend- 
ent W. C. Jennings, Gary, Ind.; Agents 
Louis Balogh and Joseph Martin, both of 
South Bend, tie. 


Superintendent 
and Chas. Har- 
Ind., 


Wisconsin Agents Picnic 


FOND DU LAC, WIS., Aug. 12.—Agents 
of the Metropolitan Life from Fond du 
Lac, Oshkosh, Manitowoc, Sheboygan, 
and Two Rivers, Wis., joined in staging 
their annual outing at Crystal Lake, 
Wis., on Saturday. The trip to the lake 
resort was made in motor cars by the 
agents from the various cities. Usual 
picnic features were the order of the 
day. 


Is Oldest Superintendent 

Frank P. Rais, superintendent at 
Chillicothe, O., for the Western & Soutfi- 
ern Life, is celebrating his 30th anni- 
versary with the company. He ranks 
as the oldest superintendent with the 
company, having started at Portsmouth, 
O., in 1894. At that time he found the 
conditions affecting the industrial life 
insurance business very difficult. The 
people were not educated to the merits 
of life insurance, and the condition was 
greatly aggravated by bitter rivalry be- 
tween companies. Unscrupulous meth- 
ods were generally used at that time. 
Mr. Rais was made assistant superin- 




















In view of the work done by Agent tendent for Chillicothe in 1896, and four 
Richard J, Massone of the New York years later was promoted to the super- 
No, 3 district, in both industrial and or- intendency which he now holds. 

K — ———_____ SS 
each “ tie eiaaeieniain 

Dallas, Tex.—The first fall meeting of Pan-American Life will be the chief 
the North Texas association will be held speaker. 
at the home office of the American Life x * * 


is announced by 
or- 


Reinsurance company, it 
Elmer 8S. Albritton, president of the 
ganization. President Bigger of the 
American Life extended an invitation to 


the association to be his guests some 
time ago 

No exact date for the meeting has 
been set. It will be held late in Sep- 
tember or early in October. The Amer- 
ican Life will serve luncheon, which 
will be prepared from the kitchen of the 
home office building and served by the 
young ladies employed at the home office. 


been arranged 
Simmons of the 


program has 
E. G. 


While no 
it was said Dr. 


COMPANY IS NOT FOR SALE 


Treasurer Stephenson of the Conserva- 
tive Life of South Bend, Ind., 
Sets at Rest Rumors 





Treasurer J. M. Stephenson of the 
Conservative Life in South Bend, Ind., 
states that there is a story in circula- 
tion that the control of the company or 
its business is for sale. Mr. Stephenson 
desires it announced that he and his as- 
sociates own the majority of the stock. 
They do not wish, nor would they con- 
sider a sale or merger. Mr. Stephenson 
says that the directors are well satisfied 
with the operations of the company. The 


Northern California—Paul K. Judson, 
president of the Northern California as- 
sociation; Sol J. Vogel of the New York 
Life, past president of the association, 
and Kellogg Van Winkle of the Equi- 
table Life of New York, first’ vice-presi- 
dent of the association, journeyed to 
San Jose, Cal., last week and were the 
principal speakers at the local chapter 
of the association. The next meeting of 
the association to be held this month 
will feature Roy Ray Roberts, leading 
producer of the Mutual Benefit office at 
Los Angeles. 


first seven annie of the year shows a 
gain in insurance in force that is grati- 


tving and satisfactory gains in assets 
and surplus. The assets as of August 
1 were in excess of $1,025,000. 


Robert D. Case 


Robert D. Case, manager of the life 
and accident department of the Travel- 
ers at Spokane, Wash., is transferred to 
Rochester, N. Y. 


Claude C. Jones, Jr., formerly with the 
Indianapolis agency of the Massachusetts 
Mutual, and Wendell Barrett, for the past 
two years with the Connecticut Mutual, 


have formed a partnership as Jones & 
Barrett to represent the Connecticut 
Mutual. They will operate under George 


K. Jones, who became general agent of 
the Connecticut Mutual July 1 


The old line 


Cedar Rapids Life 


Insurance Company 
of Cedar Rapids, Ia. 


Wants General Agents in 
Iowa, Minn., Neb., So. Dak. 


A Good Chance for 
Reputable Men 








HOME LIFE INSURANCE CO 
ETHELBERT IDE ‘Low, President 


The 64th Annual Report shows: 


Premiums received during the 


See Ge saccassescescances 7,686,885 
Payments to  Policyholders 

and their Beneficiaries in 

Death Claims, Endowments, 

BPUEEONE, GOR cccceccccess J 
Increase in Assets........... 2,401,587 
Actual Mortality 56% of the 

amount expected. 

Insurance in Force......... -» 247,373,218 
Admitted Assets ............ - 4,655,222 


FOR AGENCY APPLY TO 
W. A. R. BRUEHL & SONS 
ers 


North tucky 
Rooms 601-606 The Fourth Nat. Bank 
Building 
CINCINNATI, OHIO 


CLEV ELAND, OHIO 











Capable Policy-Placers 


can always find a satisfactory oppor- 
tunity for work with this Compan 
in good territory—men who can co 
lect the premiums as well as write 
the application. Why not make 
inquiry now? 


Union Mutual Life Insurance Co. 


PORTLAND, MAINE 
Address: 


ALBERT E. AWDE, Supt. of Agencies 











MORE THAN 50% 


of the business written by some of our larger 
agencies is a direct result of the Fidelity lead 
service. Our agents interview interested pros- 
pects—people who have written the ie 
Office for information. 

Fidelity is a low-net-cost company operat- 
ing in 40 states. Full level net premium re- 
serve basis. Over Quarter of a Billion in 
force. Faithfully serving insurers since 1878. 


FIDELITY MUTUAL LIFE 
INSURANCE COMPANY, PHILADELPHIA 
Walter LeMar Talbot, President 
A few agency openings for the right men 

















Only — men yo Ape can obtain 





Open territory in Ohio and Minnesote. 
Agent's contract di- 
rect with >t becked by real co- 








operation. 
Carron Matonzy Jackson Mavtowzy 
President Vice-President 


A. Moearay Horxins, Manager of Agencies 


Home Office Building 
111N. BROAD ST. PHILADELPHIA, PA. 
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| | MODERN BUSINESS GETTING METHODS 


A. D. Hatfield Carries out Case to Show Soe OF aie ak Ue tle we eh en | rt Sane © Oe eeguenen San 


tor business insurance Imagine my 2. Will the death of one or more of 


Arguments That Are Most Effective in surprise when this man went up to the yon hurt any of the surviving individ 


othce boy and said, “Whom do we want uals 

















P ° V | f B + | to talk to about business insurance?’ S Will the deatl f any one « 
resenting aiue O usiness NSUraANCE We did not get far. With the picture more ot you hurt any of your estates 
mind let us proceed 
D. HATFIELD of Cleveland, concern and to the bankers and to their Asks Whether Death Will Harm 
A manager of the State Mutual customers and have tried to get a pic- on the Arguments the Business Concern 
® Life, spoke before the Ohio ture of this organization and make my efore the Directors lake the question as to \ ther deat 
sales congresses on some phases of busi- self a part of it. I had been to Mr. Anderson and Dr. will hurt the business. If you answet 
a insurance He said: , _. ... Tells About the Personnel of the Kirgen and paid the ground weet “™ Ne _ there is nothing to this matter oi 
Instead of giving a theoretical talk on Business Concern conference I iad not gone into th usiness insurance Ye 1 don't need it 
usiness insurance, I am going to at matter fully, but secured their permis Your business has been successful be 
mpt to work through an assumed case rhe personnel of this company is sion to meet the board of directors. 1 cause vou six men have made it so. You 
business insurance, taking a com- made of six men Che president, Mr. want you to use your imagination now cannot, any one of you, without s« 
posite case, a case that vou don't find Anderson, got the company together te: nd we will go into the board meeting. results, be taken from the business \ 
many of. I have had a half dozen in years ago. He is a forcetul man Phe “Now, gentlemen, 1 want to say at the reak by death in vour organization i 
15 years, but this is one that will include vice-president is a doctor, Dr. Kirgen. outset of this conference that 1 would ound to cause a loss which for a period 
all the points that business insurance He 1s a capitalist, not very active in not have asked it of Mr. Anderson, your may definitely affect vour efficienc and 
covers Il am going to take a large’ business, travels a good deal, but it was president, had it not been that I wa earning abilit \ su f real 1 " 
ase, too, yet the same thing would ap- his financial backing that made possible sure in 1 mind that the logic was on turns n will be the « absorber t 
ly to a smaller case just as well ] Anderson getting the start in the insti my side in presenting this matter t tide \ ove \ } P n tog 

don’t need to remind you that writing tution Anderson owns 25 percent of you. I sincerely feel that I have never ten vears now What have you don 
business insurance requires a different the stock, but Dr. Kirgen owns 55 per- gone into a case where the need was Ii 1 live this concern will go on to 
training from writing ordinary insurance. cent. The treasurer is Mr. Mackelfresh. more apparent for business insurance greater prosperity What is going t 
We are not all fitted to do it. In my He owns 5 percent. Mackelfresh is a_ than in the case of your con \ en if there is a deat ro sate 
early vears, I did nothing else Now man of outstanding integrity and hon president has been good enough to ar guard this possibility I 1 ce this sugges 

my work is personal. I don’t think we esty and has the confidence of the range this conference so I might tall business rance 


, oO 
ught to be discouraged if we are not banks and the creditors The sales the matter over with you all together [| know vou are setting up o1 


successful in writing business insurance. manager is a man named Holterhoff { have only partly outlined the plan t ooks a depreciation acc , A 
Che concern we will solicit is a Cin- He owns 5 percent Che chief engineer him, so | am going into detail. | realize ings and plant o1 1 = 20 vear hasic 
cinnati company with $500,000 stock all is a man named Hutchins. He owns 5 it is a cold-blooded thing to ask y« You are charging off 5 percent a vear t 
paid in. This concern manufactures, de- percent He designs the output The six men to stop and think about the cover this in 20 vears you will hav: 
signs, and sells its output It is ten works manager is Sanders. He is on the possibility of somebody dying. It seems to replace the physical assets of t 
vears old and in good running order. It job and in touch with the plant night to be fact that men don't do this unless concert Carry the thought w . 
is a borrower at the banks from $25,000 and day and knows the men and a great some life insurance men make them. It that in the wear out of r men \ 
to $100,000. At present, this concern is | many of the families. They all like him is a fact, though, that men sometimes out which these physical assets will 
negotiating a loan, a bond issue which and he has never had a strike. He owns dic mean nothing. ths ace Ser ge epee 
t wants to use to enlarge the business. 5 percent. “I believe that you men in charge of ] he only wav to create a sinking 
In this connection the financial people Do you get the picture? If you don't, this concern ought seriously to think fund. a definite amount at certain time 
ire requesting the mortgage be person- if you have not the picture, I question ii through this propositio: I am going is by business life insurance 
lly endorsed by the members of the you will get far. Preparation like this to ask you to think along the lines « i think I am right in «a g that tl 
board. I have been around Cincinnati 1s necessary. three questions. They are these business. exclusive of Dr. Kirge , 
and talked with business men about this Let me give you this personal experi “1, Will the death of anv on resents the life work of fir Tos 








BANKERS LIFE INSURANCE COMPANY 
OF NEBRASKA 


Home Office: Lincoln, Nebraska 
Assets - - $23,900,000.00 


TWENTY PAYMENT LIFE POLICY 
i le i ete el DEFERRED DIVIDEND 
Bankers Life Insurance Company, nT en ee ee TWENTY YEAR SETTLEMENT 


Lincoln, Nebraska Matured in the 


Gentlemen :—Twerty years ago I bought a $5,000.00 Twenty Payment Life Policy of you OLD LINE BANKERS LIFE INSURANCE 


and today your general agent, Geo. R. Rogers, handed me your check for $6,791.25 COMPANY 
which is the full cash surrender value of same. I am more than pleased with this set 








T 


tlement, as it is giving me back every dollar I deposited with you, which is $1,456.25 of Lincoln, Nebraska 





more than I paid or $1,791.25 more than the face of the policy This is more money 
than the average company would have paid me should I have had an Endowment 
policy 


I could say many more good things regarding the Old Line Bankers Life Insura 


Company of Nebraska, however, will cut the letter short by saying I am thoroughly Name of Insured ‘ J. Desjardins 
convinced that this Company is the GREATEST DIVIDEND PAYING COMPANY Residence Clay Center Ks 
’ , , ’ ° 


IN AMERICA, and would advise anyone wishing good life insurance to get busy ar 


figure with vou before buving clsewhere Amount of Policy te $5,000.00 


I amy more than pleased. Many thanks for your many past favors and most courts Total premiums paid . 5,335.00 


ous treatment, I am 
eal arn ES DESJARDINS SETTLEMENT 
Total cash paid Mr. Desjardins $6,791.25 and 


twenty years insurance for nothing. 











If interested consult one of our agents or write 
Old Line Bankers Life Insurance Co. of Nebraska, 14th and N Streets, Lincoln, Nebr. 
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| were in your place I would want to 
be sure that my life work had been made 
sure and tangible for my associates in 
the business and my family. I think you 
ought to recognize that in the last few 


years there is'a new element in life in- 
surance. The last few years men have 
added to the protection of their famil- 


ics, the protection of their business asso- 
There are storm clouds around 
every business. They may be small,*but 
it may mean just a death in your midst 
to crystallize this trouble and bring it 
around your heads. It is against this I 


ciates 


am preparing you. It is in times like 
this when real money turned into the 
treasury will help. I have some definite 


suggestions. I am doing this as an out- 


sider. I have tried to think myself into 
"a situation, 

Take $100,000 on your president, Mr. 
Anderson. 1 suggest this amount. | 


know you have been earning $50,000 the 
last ten years and | know your habits of 
borrowing. My thought is to have 
enough cash in hand to pay off indebted- 
ness and still have in hand what would 
represent a year’s earnings so you would 
have a year to come and go on without 
embarrassment. 


Men Mean Real Money Value 

To a Business Institution 

“IT don't need to tell vou gentlemen 
that Mr. Anderson knows this business 
from A to Z. I don't need to tell you 
that it is work to keep you men 
working harmoniously. It was my priv 
ilege to be connected with an institution, 


his 


some years ago, that had seven great 
men at its head. I was not in that 
bunch. Three of those men were killed. 
Three months later the vice-presidents 
were not speaking. Then we found it 
was the fine type and the fine person 
ality of one man that was killed that 
had been keeping things = running 
smoothly I venture to say that a large 
part of Mr. Anderson's work is to keep 
you working harmoniously. That repre- 
sents real money value to the institu 
tion. Anderson is a man that settles 
things You have got to have a man 
that will do that. Somebody with veto 
power His death might mean some 
sentimental value to this concern. So 
much for Mr. Anderson 

“T suggest $50,000 on your treasurer, 














hut you must be a man of unusual 
ability, with an unusual record, to 
land this unusual opportunity. 

’ 

Omaha is the second primary live- 
stock market and packing center im 
the world—a rich city, rapid and 
substantial in its development. 


We want a man who will make the 
most of this opportunity—who can 
organize a strong selling force— 
who can produce big business per- 
sonally—who is of strong financial 
responsibility and who is capable 
of earning $25,000 per year. 


This man will receive a liberal first 
year commission, a collection fee, 
an office allowance and a business- 
development allowance 


of the most prosperous 
old line life insurance companies in 
the West—with an excess of $125, 
000,000 of insurance in force. 


We are one 


Write to us, if you can qualify. Ad- 
dress K-7, care the National Under- 
writer 

NOTE: We also have an unusually 


attractive, 
salesmen 
ited 


special contract for good 


whose experience is lim- 











THE NATIONAL 
Mr. Mackelfresh. He is the connecting 
| link between your banker and financial 
‘needs. His acquaintance with the banks 
is a real asset and a valuable one. It 
was my duty some years ago to take a 
man, a successor of mine, around to 
banks and introduce him. I took him 
to Providence, R. I., to a bank where 
we had frequently borrowed by wire 
$500,000 at 4 to 4% percent without 
question. The new man was received 
courteously and then I was asked into 
a private office. I was then told that 
in view of the change in our organiza- 
tion, our line of credit was to be with- 
drawn. 


“Treasurers are not always regarded 
in the light they should be. Remember 
that credit is a delicate thing and should 
be hedged about with every possible 
safeguard. So I think this insurance on 
Mr. Mackelfresh should be taken. 


Reasons Given for Protection 
on Various Key Officials. 


“On Mr. Holterhoff, your 
ager, just as your treasurer 


sales man- 
who repre 


sent a link between you and your cus- 
tomers, | suggest $50,000. I wonder 
what this business would be worth if 
people were not buying your output. 
The personality of salesmen and _ sales 
matiagers is a real asset and, if you lose 
this by death, it is going to be a real 
money loss to this concern. 

“On your chief engineer, I suggest 
$50,000. Your output is largely the 


product of his genius and inventive abil- 


ity. I might remark here that about 
twelve years ago I talked with a con- 
cern on this subject and got them 
started and have placed $500,000 with 
them. Your chief engineer may have 
something in his mind now that is not 
entirely developed and may not come 


out for several vears yet. If he lives he 
will work it out and you will get the 
benefit. If he dies, you lose it, and that 
very real loss. Only by business 
ance on Mr. Hutchins can you 
cover this possibility. 

“On your works manager, Mr. San- 
ders, I suggest $50,000, I regard this 
job of Mr. Sanders’ as one of the most 
important im this institution. You don't 
realize all it means to have a smoothly 
running business. You have never had 
labor trouble. Sanders is loved by all 
the men and their families. You have a 
wonderful reputation for prompt de- 
livery and nowhere else is the change 
of management so serious as in this job 
of Sanders’. Friendship between fore- 
men and workmen means a great deal. 
Friction may mean a_ serious of 
money. One bad buy of material may 
mean this. So I ask you to recognize 
what an important factor vou have in 
Mr. Sanders. I think $50,000 on him 
should be the minimum 


Life Insurance Will Absorb 
the Shock of Death 


“IT have said nothing about Dr. Kir- 
gan because he is not an active member. 
Is it not true, however, that the banks 
have asked for his personal endorse- 
ment? If he dies with his name on the 
paper it means a serious thing for vou 
and for his estate. In view of this I 
suggest $50,000 on him 

‘All these suggestions are in view of 
the possibility of somebody dying I 
say somebody It might be some- 
In 1910 | put insurance on 
officials of the Cleveland Spring Com 
pany. By 1914 I put in three death 
losses. | believe you will all admit that 
if you do have a death it won't hurt 
any to have some money turned in 

“On the program I suggested just 
now, $350,000 insurance, you will in ten 
years have created 12 per cent surplus 


Is a 
msur 


loss 


bodies 


of your capital stock. It will be there 
in cash if you need it Last week I 
was sent for by a concern and it asked 
me to get loan papers prepared for 
$15,000, It had just put in new ma- 
chinery and wanted to reimburse its 
treasury for the outlay | could give 


several instances of this kind. I believe 

business concern should be provident, 
just as an individual. If nobody dies 
you have not hurt yourselves by a $60,- 


000 cash asset over the next ten-year 


six | 


| makes 


UNDERWRITER 


period. I was told the other day in 
connection with this bond issue the bank 


is asking for additional security. It 
wants you to endorse this issue per- 
sonally. I believe if you have this in- 


surance the banks will waive this. The 
banks want to be sure that the concern 
will be maintained as a going concern 


I believe having this insurance will 
make easy this financial operation. The 
cost of this is incidental. The impor- 
tant thing is. can you get it? 
Fund Should Be Created to 

Purchase Controlling Part 

‘The fixed charge is $2,600 a vear over 
the next ten vears. This is one-half the 
program | wanted to suggest today 
want to ask you to think the thing over. 
Now, regarding the second question 
Will any death hurt any of you per 
sonally and will any death hurt your 
estate? 

“Tl cannot discuss this matter with 
cut being somewhat personal 1 am 
sure vou will understand | am trying 
to help you think this throug] Have 
you thought if Dr Kirgan owns 355 
percent of the company, suppose he dies 
and his estate owns it? You five men 
will work for the remainder of your 
lives for an estate with no future before 
you of owning or controlling this busi 
ness that vou have made | suggest 
this is going to destroy vour incentive. 
Suppose Dr. Kirgan’s widow marries 
and injects a new husband into your 
proposition. | had one case like this 
and the remaining partners said, “It 
meant hell Again, suppose Dr. Kir 
gan’s administrator sells the controlling 


interest to a competitor or someone de 
siring to run things himself, and all or 
some of you will have to walk the plank 
I know what this means 1 did it 
myself. You may have to walk or 
swim out Going over the third ques- 
tion and turning it over and over, sup 
after the death of Dr. Kirgan, vou 
men, seeing no future for yourselves in 
this institution, all withdraw and _ start 
another concern? What is going to be- 
come of this estate of Dr. Kirgan which 
he was going to leave to his family? 
I know of a case like this. A large con 
cern of Pittsburgh, in which the man 
who owned 90 per cent of the stock died 
leaving his interest tied up with a trust 
company, disbanded, thus leaving the 
estate of the deceased member high and 


pose 


dry. This can happen and has hap- 
pened These questions are vital to 
every one of you 
Ownership of the Business 

Should Be with Active Men 

“Suppose there should be a number 
of deaths in this organization. I talked 
last week with a man in Cleveland. 


Twelve years ago it was organized by 


four men and he was at the head. Now 
he is the only man left and he is work- 
ing for three estates. The ownership 
of a business should stay in the hands 
of those running it. There is only one 
way you can overcome this matter 
Agreement won't do it, unless that 
agreement to let the survivors buy the 
stock of the deceased is connected up 
with life insurance. I am prepared to 


write down a complete plan which auto- 


matically at the death of anyone of you 
will turn cash over to the estate and 
acquire the stock of the estate and turn 


this over to the survivors. I have pre- 
pared an agreement which | will not 
take time to read. This agreement 
the Cincinnati Trust Company 
You six men will bind your 
sell at your death, and you 


trustee. 


estate to 


| agree to purchase at the time of death. 


This fixed book value is determined by 


| the value and it is the selling price for 
the estate and purchasing price for the 
buying. There is minimum price cov- 
ered by life insurance, which amount 
will be paid to your estate regardless 
of what the audit report shows and 
what the book value is determined on. 


Gives a Tangible Asset 
to the Work of Life 


“If the book value is greater, 
are going to give your associates 
years to work out the value. If 


then you 
five 
you 


August 14, 1924 
handle this in the way I suggest, the 
premiums can be charged to ‘Expense,’ 


without provision so you are going to 
have some relief on federal taxes. This 
is the only sure and automatic way to 
keep your stock ownership in the hands 
of your associates and give a sure tan 
gible asset representing your life work 
to your estate. I am going to stop 
with just this word. 

‘Twenty-five years ago this month | 
was one of five men to incorporate a 
concern in Cleveland which became a 
large institution in five vears. I am the 
only one living of those five men today 
Twenty-one years ago I laid down be 
fore our board of directors just such 
a proposition as I have submitted to 
you. They did not take it. Eighteen 
years ago three of those men were killed 
and within a year our concern was in 
the hands of banks. I was out of a 
job. Now, gentlemen, I was right. | 
cannot blame my associates for not tak 
ing this up. It was entirely new, but | 
don’t need to remind you that today it 
is part of common prudence to carry 
this insurance. I have been sure 
that you men would see the logic of this 
thing that I have brought my examiner 
with me, and if you want to take action 
I am ready to go ahead. The agreement 
is all ready. It is up to you.” 


so 


TWO DEPARTMENTS UNITED 


Group Insurance of Equitable of New 
York Put Under Supervision of 
Regular Business 


Frank H. Davis, agency vice- he gen 
of the Equitable Life of New York. an 
nounces to the agency staff that there 
has been a complete consolidation 
the agency end of the group insurance 
department with the agency department 
proper and hereafter Mr. Davis will 


or 


in charge of the group and _ regular 
agency production. All other phases of 
group "aint including underwriting, 
service, etc., have been transferred to 


responsibili 
regular in 


departments having similar 
ties in connection with the 
surance of the company 


Peoria Life Alaska Trip 


\ Peoria Life delegation of 160 ar 
rived in Seattle last week on a special 
train and after sightseeing about the 
city went on to Alaska rhe special 
train bears members of the company's 
$100,000 Club and their families. While 
on the boat daily conventions will be 
held 

The party was headed by Emmett 
May, president of the company; his son, 


Walter May, vice president, and James 
H. Ritchey, agency director. The trip 
is being made in observation of the first 
$100,000.000 of life insurance sold since 
the company’s organization 16 vears ago 
While in Seattle President May an 
nounced the company would establish 
Washington state office in Seattle 
within 60 days; application to solicit in- 
surance for his company has been filed 
in Olympia 


its 


Cover Franklin Life Agents 

The Inter-Ocean Casualty of Cincin 
nati is covering the agents of the Frank- 
lin Life of Springfield with $5,000 ac 
cidental death benefits during their trip 
to Yellowstone National Park. About 
90 of the Franklin agents went on a 
two weeks’ visit to that playground on 
Wednesday of this week. The _ policy 
was taken out by the Franklin Life 


Ohio State Life Changes 


Ohio State Life is rapidly devel 
oping its forces in the southwest 
Charles C. Ricker of Austin, Tex., has 
been appointed to develop the country’s 
business in the Austin district. Garland 
Graham has been appointed an agent at 
Dallas. C. A. Birkes has been placed in 
charge of five counties in north central 
Oklahoma with offices in Billings 


The 
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Knights of The Needy! 


N THESE AFFLUENT TIMES when so much is being said and printed about million-dollar 
policies taken for the purpose of paying estate and inheritance taxes on great fortunes, it is 
well for us to lower our eyes once in a while and observe the blessings brought to those in hum- 

ble walks of life by those lowly full-time and part-time life insurance advocates who toil day in and 
day out among those prospects to whom the premium on even $1,000 of life insurance means some 
personal sacrifice. 


Do you think that the story of Mr. Million Bucks, who recently passed away, and who by carrying 
several millions of life insurance saved his estate from being “gypped” by Uncle Sam to the tune of 
two millions of dollars, impresses the advantages and the solemnity of life insurance upon the heart 
and mind of Mr. Average Citizen as profoundly and reverently as does this letter from a little girl 
whose father left her only $1,000 of life insurance? 








Morris & Plunkett, District Managers 


Illinois Life Insurance Co. Kewanee, Illinois, 
Viola, Illinois February 22, 1924 
Gentlemen: 


I received your letter telling me that you paid my guardian $1,000 on the life insurance 
policy carried by my father who died a short time ago. I am more grateful than I can tell 
you, as this money will not only be a great help to me but to my mother, as without it, I 
would be dependent upon her entirely. She works every day and we live with my grand- 
mother who is not at all well. 

For many months just past I have been crippled. I broke my ankle and tuberculosis set 
in the bone, so for a long time I had my foot in the cast and had to use crutches. The 
last six months I have been wearing a brace and going to school. Now the doctor says my 
foot is cured but I will have to be careful always, so I want a good education and the 
money will help my mother to send me through school. 

Yours very truly, 
P. S. Many thanks to you. (Signed) Miss Irene Bell Wallace. 











KNIGHTS OF THE NEEDY! Indeed they are, those splendid men who strive in season and out 
of season to insure those humble fathers and mothers, the payment to whose children of one thousand 
dollars of life insurance money means more to the heart and security of America than all the million- 
dollar life insurance payments that have or ever shall be made to the beneficiaries of millionaires. 


The Illinois Life operates in only seven states, Illinois, Indiana, Kansas, Michigan, Missouri, Okla- 
homa and Georgia. 


We are not seeking representatives from the organizations of other companies, and we do not ac- 
cept any brokerage business, therefore, this advertisement is published solely for the encouragement 
of those men who may sometimes feel that because they do not write large policies they are net of 
much value in the life insurance world. 


Illinois Life Insurance Company 
CHICAGO 


JAMES W. STEVENS, Founder 
GREATEST ILLINOIS COMPANY 
Illinois Life Building, 1212 Lake Shore Drive 
The Illinois Life is the Dean of the Illinois Legal Reserve Life Insurance Companies 
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PEORIA LIFE 
INSURANCE COMPANY 


offers to its agents 
a& program of constant 

__PAULHAWKINS all~year~round service ~ the Sa 
i practical kind of service that Pera Lie Howe Of Bling 
oe ) makes them successful 


and prosperous. 
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A Celebration in Alaska 


When the 1924 Outing of the Peoria Life Hundred Thousand Dollar Club was 
planned, one of the big considerations was the Company's rapid approach to the Hun- 
dred Million mark in business in force. 


Z 
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We felt that not for a long time would we be called on to celebrate an event so 
important in the progress of the Peoria Life. It seemed to us an event worth celebrat- 
ing: the attainment of a hundred million dollars in business, in sixteen years, solely 
through the production of our own Agency Force—the Peoria Life has never reinsured 
or taken over the business of another company. 





> 














It was characteristic of the Peoria Life to place the credit for this accomplishment 
with its agents; to make the celebration of the event an agents’ affair; and to reward 
them for their efforts by such a remarkable outing as they are now enjoying: “2,000 
miles of startling beauty” across the most interesting and least familiar stretch of the 
American continent, to Seattle; then an ocean voyage of a thousand miles through the 
lovely Inland Passage to Skagway, Alaska! In Skagway, on August 1lth was held the 
combined Hundred Thousand Club Convention and celebration of our First Hundred 
Million. 








Service to Policyholders—Service to Agents is a serious slogan with the Peoria 
Life. No matter what the occasion, its agents are sure of the best. 
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PEORIA LIFE INSURANCE COMPANY—PEORIA, ILLINOIS 
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